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PLAN GREAT SAPEGUARD 


NEW PIPE LINE FOR BALTIMORE. 


Work Upon the Service Designed to 
Protect Downtown Section of City 
Soon to Begin. 


After almost a year of preparation, 
the work on the new pipe line to pro- 
tect the downtown section of Baltimore 
from fire is expected to be started in 
the next few days. 

Test holes to determine the obstruc- 
tion which will be met in laying the pipe 
are now being sunk all over the area in 
which the system will operate, and the 
actual work of installing the pipe will 
soon begin. Permits to open the streets 
have been held by the Fire Department 
for this purpose for some time. 

A yard for storing pipe and other ma- 
terial as fast as received has been se- 
cured by the contractors on Eutaw 
sireet, near Stockholm, and shipments 
of pipe are daiy expected. 

Considerable adverse criticism has 
been aroused by the delay in getting 
the work started. The ordinance of 
estimates of 1908 included an appropria- 
ticn of $465,000 to carry on the work, 
which became available January 1, 1908. 
The Comptroller notified the Fire Board 
that he could not at that time sell the 
bonds to advantage. Trouble succeeded 
trouble, and delay was incurred each 
time. Finally, however, on August 5, 
1907, Daniel B. Banks was selected as 
the engineer to plan the pipe line. 

He started upon his work, and was as- 
sisted by Chief Horton. The two made 
trips to many of the Eastern cities and 
examined the pipe lines. Many plans 
were discussed, and the methods of op- 
eration were gone into. Some of the 
principal problems which confronted 
them were afterward thrashed out be- 
fore the Board of Awards, including cast 
iron versus steel pipe, motive power for 
the system, whether electric, steam or 
gas; type of joints and type of boilers 
and engines. 

Finally, Chief Horton and Engineer 
tanks agreed upon a plan, which »ro- 
vided for steam pumps and steel pipe, 
to cover an area bounded by Pratt, Eu- 
taw, Franklin, North, Saratoga and Gay 
streets. They were very much pleased 
with the result, but it was deemed best 
by the board to call in experts to pass 
upon the plans. As the result Prof. R. 
C. Carpenter, of Cornell University, and 
Capt. Frederick H. Wagner, of Bartlett, 
Hayward & Co., were employed to go 
over the plans. 

This examination was a thorough one, 
the experts making a trip, in the course 
of the investigation, with Engineer 
Banks and Chief Horton to Pittsburg to 
examine the working of the system 
there. 

The report 
Wagner was 


of Messrs. Carpenter and 
handed in to the board 
May 17, 1909, fully approving the plans 
Grawn up by Mr. Banks. The specifi- 
(Continued on page 13.) 
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NINETY DAY LOAN CLAUSE 


FAVORED BY PRESIDENTS ASS'N. 


Policy Contracts Incorporating This 
Feature Submitted To Supt. Hotch- 
kiss for Approval. 
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$200,000 Per Month. 

That is the amount of business Rob 
ert J. Mix New York City manager of 
the Prudential wishes from his agency 
during the remaining four months of 
1909. The Mix’s agency is not two 
old, that $800,000 in four 
months is a pretty aim 
for. Will he do gen 
erally does. 
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good mark to 
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COLUMBIAN NATIONAL LIFE. 





New Policy Contracts Issued—Rates 
Reduced and Values Increased— 
Pivileges Granted Assured. 

One of the handiest rate books now 
carried by field men is that of the 
Columbian National Life, just issued in 
connection with changes in its policy 
contracts, new rates, values, etc. The 
rate book is divided into sections by 
card inserts which makes it possible to 
turn to various form of policies without 

trouble or delay. 

The Monthly Term premium rates 
have been slightly increased and are to 
be used only in conjunction with a regu- 
lar policy for the purpose of deferring 
renewal dates for a period not to ex- 
ceed six months. No commission is al- 
lowed on such premiums. 

The rates on policies payable in 20 in- 
stalments have been reduced by taking 
the commuted value of twenty instal- 
ments of $50 at $736 instead of $766 as 
heretofore. 

The rates for a Single Premium Life 
policy have been considerably reduced. 
Loans are allowed on these policies in 
the first year, being substantially about 
95 per cent. of the premiums. The loan 
values increase from year to year. 

Where the amount of joint life insu- 
rance applied for is less than $2,000 the 
applicants must pay the fee for one ex- 
amination. 

The premium rates on continuous in- 
stalment policies have also been materi- 
ally reduced. 

Cash and Loan Values Increased. 

On all policies issued hereafter provi- 
sion is made for loans equal to the full 
cash values. Several important changes 
have been made in the cash values, as 
follows: 

Ordinary Life—The cash values are 
increased in the 11th and subsequent 
years, and in the 20th and later years 
amount to the full reserve. 

10, 15, and 19 Payment Life—The 
cash values are increased in the 20th 
and subsequent years to the full reserve. 


PRUDENTIAL CONVENTION. 





Two Hundred Representatives of New 
Jersey Company in Conference 
at Alexandria Bay. 





Away from the noise and excluded 
from the detail affairs of business life, 
two hundred representatives of the Pru- 
dential Insurance Company, Ordinary 
Department, are at Alexandria Bay, 
Thousand Islands, attending an import- 
ant convention. Of this number the 
great proportion, of course, are members 


of the field force and may easily be 
termed the “cream.” 

The home office representation in- 
cludes: Dr. Leslie D. Ward, first vice- 


president; E. D. Duffield, general coun- 
sel; George B. Spear, supervisor Ordin- 
ary Agencies; Dr. Robert L. Burrage, 
medical director; George W. Rouzer, 
secretary to the president; Edward S. 
Andrews, manager Eastern Division; 
Cyrus H. Lang, manager Southern Divi- 
sion; Fred W. Tasney, manager, West- 
ern Division; Robert lL. Boyns, assistant 
supervisor, Pacific Division; F. L. Hoff- 


man, statistician; William T. Nash, 
Ordinary Instructor. 
The. convention is being held at 


Thousand Island House, covering three 
days, Tuesday, Wednesday and Thurs- 
day of this week. 

Arrangements were made for interest- 
ing and instructive talks which will 
form the of general discussion 
among those present. 
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20 Payment Life—The cash values 
are increased in the 15th and subsequent 
years to the full reserve. 

25 and 30 Year Endowment—The | 
cash values are increased in the 11th | 
and subsequent years, and in the 20th | 
and later years amount to the full re- | 
serve. 

Privileges Granted. 
_ The new policies of the Columbian, 
in addition to the features embodied in | 
accordance with the laws of Massachu- | 
setts, provide: 

Absolute incontestability after one 
year from date of issue; freedom from 
conditions as to residence or travel, 
from date of issue; freedom as to oc- 
cupation, either temporary or perma- 
nent, from date of issue; freedom from 
restrictions as to military or naval ser- | 
vice, from date of issue; loan values 
equal to the full cash values; liberal 
cash and paid up insurance values; a 
grace of 31 days in the payment of pre- 
miums, with interest at 5 per cent.; re- 
instatement after lapse at any time, 
upon satisfactory evidence of insurabil- 
ity and the payment of arrears, with in- 
terest at 5 per cent. 

Premium Rates. 

The following table will give an idea 
of the premium rates on Ordinary Life; 
19-Payment Life; 20-Payment Life, and 
Average Life Endowment Policies: 








Age Ord. Life 19P.L. 20P.L. Av. L.End. 
20 $15.12 $23.78 $23.04 $17.32 
25 . 16.96 25.90 25.10 19.54 
30 19.35 28.48 27.61 22.40 
35 22.45 31.64 30.69 26.66 
4() 26.54 35.58 34.57 31.81 
45 ... 32.07 40.65 39.57 38.85 
50 ... 39.81 47.36 46.26 48.80 
55 . 50.50 56.48 50.42 63.28 
60 ... 65.39 69.29 68.35 ie, ay 
65 . 86.34 ~ 
Paid for $914,896. 
E. Eugene Andrews of the Central 


Branch of the New York Life at Chi- 
cugo has won the presidency of the 
$200,000 Club of the company for 1909, 
has paid business being $914,896, cover- 
ng 74 applications. He has retained 
continuous membership in the Club 
since the formation in 1897, being one of 
six who have done so. Fourteen years 
ago, Mr. Andrews surrendered the cash- 
iership of his father’s bank at Rockford, 
Ill., to take up life insurance work, 
largely against the advice of his father, 
but his success has been such that Mr. 
Andrews senior has not regretted the 
step. 





Made Wise Provision. 





It is stated that there will be no con- 
test on the policies carried by Morgan 
Tillinghast, who, while sailing in Great 
South Bay, L. I., fell overboard uncon- 
scious from heart trouble and was dead | 
when found. He carried life insurance 
aggregating $157,500. Three amountiag 
to $25,000, $32,500 and $50,000 respect- 
ively, were made payable to his wife, | 
and one for $50,000, taken out about 
two months ago, was in favor of his 
four-year-old daughter. The deceased 
was 27 years old at the time of his 
ceath and is reported to have been suc- 
cessful in business. 





New Jersey Agency Appointments. 





Mutual Life, M. Louis Weisel, Glen- 
side, Pa.; James E. Mitchell, Millville. 
Penn Mutual, Albert L. Gould, Philadel- 
phia, Pa. Philadelphia, Thomas F. 
Lambert, Woodbury; R. M. Perry, Tren- 
inn. United States, James W. Milligan, 
Payonne. 








GOOD AGENCY 





Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 


SURPLUS TO POLICYHOLDERS OVER $800,000 
CONTRACTS TO RIGHT 


For further information, address 


HODGE WILSON, Supt. of Agents 


PARTIES 








The Prudential’s NEW MONTHLY INCOME POLICY is the 
best advertised, the most talked about by the public and the 
quickest and easiest selling proposition in life insurance to-day. 

It sells to the man who has ‘all the insurance he wants” 
and to the man who 

Active aggressive agents can make more money with less effort 
selling thisNEW policy than any other policy of any other company. 

We have opening for a few more high grade men to whom 
we will give a renewal contract and render substantial assistance. 

Why not sell what is wanted. The ‘just as good” requires a 
deal of talk and then don’t satisfy. 

Come in and see us and we will put you in line to sell the 
genuine MONTHLY INCOME POLICY. 


JAMES PERRY AGENCY 


EVENING POST BUILDING, NEW YORK CITY 


‘never believed in life insurance.”’ 








1894 


Assets Dec. 31, 1908, $7,378,853 


1909 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 


UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical————Growth Unparalleled 


Security of Every Policy Guaranteed by Deposit With the State 


of Indiana 
Surplus, $860,562 
RECENT GAINS 


Admitted Assets Surplus 
1906——$1, 226,696 $74,309 
1907—-$1,001 ,409 $27,775 
1908——$1,023,700 $153,161 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Liberal Commissions 


Renewals on New Plan = Contracts Direct With Company 
Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 








the best 


you satisfied ? 
F. W. SMALLMAN, Manager, 1401 Empire Bldg., New York City 
F. C. SANBORN, Manager for Eastern Massachusetts 


Victorious Agents! 


Our agents have modern weapons, therefore they WIN: 





policies (including a perfect Monthly Income 


policy), a brilliant Annual Dividend record, low-cost, 
strong literature, bull’s-eye competitive data. This 
year’s business the largest in our long history. Are 


Apply to 


31 Milk Street, Boston 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








OLDEST 


IN 
AMERICA 





34 Nassau Street 


THE MUTUAL LIFE 


Insurance Company of New York 


STRONGEST 
IN THE 
WorRrLobD 


Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

No o-her company has, by increas- 
ing its scale of annual dividends four 
vears in succession (i906, 907, 1908, 
1909), reduced premium payments so 
rapidly. 


For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 


New York, N. Y. 
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AGENCY ARGUMENTS 


Written for THE EASTERN UNDERWRITER by 
HENRY MOIR, Author of ‘ The Life Insurance Primer,” Vice-President Actuarial Society of A nerica, ete. 








Objections to Life Insurance. 

A woman sometimes objects to her husband 
taking life insurance, saying something like 
this:—“I could not bear to accept money for 
the death of iy husband. It would seem like 
blood money!’ This very foolish idea is rapid- 
ly disappearing and it is seldom now that an 
ugent has to combat it. Taking a policy of 
life insurance does not change the date when 
u man will die. If it has any effect in this 
direction at all it is to lengthen life by com- 
forting an invalid in times of sickness and giv- 
ing him a better chance of recovery. Neither 
the husband nor the wife can tell when the day 
will come; when it does come the insurance 
money is always welcome. Perhaps the line 
of least resistance and the easiest way to 
meet this objection is by offering endowment 
insurance and pointing out that the man can 
draw the sum insured himself by living out 
the endowment period. It is a very true saying 
that “a wife sometimes objects to a husband 
insuring his life, but a widow has never been 
known to refuse payment of the sum insured.” 

Until a few years ago we also heard much 
of the religious objection; occasionally we 
hear it still. Fanatics have the hardihood to 
say that the scriptural injunction “Take no 
ihought for the morrow” prohibits life insur- 
ance and all such plans. Any sensible man 
knows that this is a gross misinterpretation 
of what meant. A proper reading of 
the passage comes much nearer “Don’t fret 
over things that may never happen.” To sup 
pose that there was any intention to prohibit 
#ll kinds of provision for the future is utteriy 
absurd; we might as well tell a farmer he 
must not sow in the Springtime because he is 
iaking thought of the harvest in the Fall. 1 
think it is of Cromweil, stanch old Puritan 
that he was, that the remark is made that on 
one occasion he answered a fanatic soldier by 
saving “Trust in Providence, but keep your 
powder dry.” The man who raises a religious 
objection to life insurance is like a_ soldier 
who carelessly allows his powder to get wet 
and tries to throw the blame on Previdence. 


Jesus 


Debtors and Creditors. 

Those who borrow money and those who 
lend both have need for life insurance; 
the borrower because he is under an obliga- 
tion and he may find himself called upon to 
pay the debt at an inconvenient time through 
the death of the lender; and the lender to se- 
cure himself in case the borrower should die. 
\ man is often prepared to make a loan to 


another, trusting in the honesty and integrity 
of the borrower and knowing that the loan 1s 
safe if the borrower lives to make the income 
of which he is worthy. But no one can tell 
when death may stop the income, therefore a 
lender should protect Limself by insurance so 
as to collect the amount of the debt if the bor- 
rower should die. It is much easier to collect 
a debt in this way from an insurance companys 
than to collect it from the widow or from the 
children of a borrower in the event of 
death. If this feature of getting repayment 
of money lent were made clearer life insur- 
ance would be taken to a much greater extent 
than it now is to protect creditors. Indeed, 
in making a loan they would stipulate for in 
surance being effected for this express pur 
pose, the policy to be assigned as security for 
the loan, and the premiums to be paid by the 
borrower. 

The purchase of a home and paying a 
mortgage against it is an analogous case and 
# man should carry life insurance enough to 
cancel the mortgage at his death. The home 
would thus be left free and clear for the fam 
ily; otherwise they might be forced to aban 
don it and fend for themselves. 


his 


Partnerships—Joint Insurance. 

Another good argument for life insurance 
in large amounts lies in the value of partners 
to one another. A business usually suffers 
greatly by the death of either partner. if 
they have each put money into the business, 
the amount inay have to be withdrawn, or 
there may be an obligation to the widow or 
family of the deceased partner. The business 
loses the guiding hand and at the same time 
has to meet the cash withdrawal. Here is one 
of the most useful purposes for life insurance, 
and agents should not be slow to use it. 

Policies can be writien upon two lives pay 
able at the first death. Occasionally such 
policies are written on three or four lives pay 
able at the first death. 
reason for having the two-life policies because 
the loss which arises to the partnership takes 
place at the first death only, and a joint policy 
costs less to the business than two individual 
policies would. But a careful agent will write 
individual policies on cach life in almost every 
instance. There are manv good reasons for 
following this course. A joint policy is an 
awkward asset on dissolution of partnership. 
It may of course be surrendered but one or 
other of the partners is likely to want the in 
surance and it is difficult for them, or for any- 


There is some good 


one but an actuary, to determine the respec 
tive interests of the partners in the joint 
policy. Then again an agent knows that when 
two people have to be medically examined 
and passed for life insurance the possibility 
of rejection is just doubled. If he in- 
dividual applications on the two separate 
lives he has a good chance of placing one of 
them even if the other be rejected. Then, too, 
by taking individual applications he gets a 
slightly larger premium income with the con 
sequent larger commission. 


takes 


When there are three or more partners in 
volved the foregoing arguments become just 
so much stronger. The first death is not the 
only loss which the business may sustain. <A 
second death might be just as serious as the 
first or even more so. When one partner drops 
out, by death or otherwise, the 
partners still need insurance, 
chances of dissolution 


remaining 
while the 
of partnership, or 
change in the financial arrangements, become 
very great when three or more persons are 10 
volved. With the intreduction of each addi 
tional partner in a joint policy the advantages 
diminish and the inconveniences increase. 

For all these reasons an agent while using 
the partnership argument for placing life in 
surance will Go well to avoid writing joint life 
policies. He should write individual policies 
on separate lives in every possible case. 

Women, 

There is a large field for insurance among 
business women which has not been thorough 
ly worked. A woman who has to earn ber 
living realizes the value of money, and the 
arguments which apply to men can generally 
be used also with such women. Often they 
have a mother, or voung brothers and sisters, 
or other relatives depending on them. But 
even when they are entirely free they should 
take endowment insurance policies to provide 
for their own future. They may perhaps look 
forward to getting married: if they do, che 
value of an endowment policy would form a 
welcome aid to the trousseau expenses, if it 


were deemed best to drop the policy. For 
saving small sums at regular times; for en 


couraging habits of thrift; for protecting 
loaned money; for investment by the well-to 
do, life insurance is just valuable to a 
woman as to a man; while for widows with 
children and business women with dependents 
the duty of taking insurance is just as urgent. 
Premium for the better 
policies are the same as men pay 


as 


rates now forms of 
; the higher 
rates which were formerly charged have been 
generally abolished except in the case of term 
insurance, which a woman rarely wants. 
Excuses. 
An agent can often convince a man that in 


surance is a good thing and yet be unable to 
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JOHN F. DRYDEN, President 


WE WILL TEACH YOU 


You do not need to know the details of the Life Insurance business to secure an agency with 


THE PRUDENTIAL 


We give full and complete instruction, and help you in numerous ways 
to write business 


Agents Wanted to write Industrial and Ordinary Life 
Good Income---Promotion--- 

Best Opportunities---Now! 
‘THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 
Write for Agency 
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get his application. All sorts of excuses are 
given:—“I'll think this over;” or “I can’t af- 
ford it;” or “it is too expensive;” or “I’ve got 
ull | need.” There is usually a good deal of 
pretence and humbug about all of these ex- 
cuses; yet an agent has to use his persuasive 
powers to the utmost te overcome them. A 
certain amount of delay in order to think the 
matter over is, of course, quite legitimate and 
proper; but it is dangerous from the agent's 
point of view, because if the man is in earnest 
he is so likely to talk it over with the agent 
of some other Company, and if that other 
agent is sufficiently masterful the application 
iv likely to be taken at his first interview. Tue 
sume danger exists when any of the other 
reasons for putting oif is given. The excuse 
that a man who needs insurance “can’t afford 
it’ is the weakest of all. Insurance to many 
men is as much a necessity as dozens of the 
little things they buy, and the agents have 
still to make people realize that a man who 
has others dependent upon him, and who 1s 
himself dependent on his income, should 
spend a fair proportion of that income in life 
insurance. 

When an agent has to accept some excuse 
for delay he should try to get the application 
signed with the undretsanding that he will 
Lold it up for a little and delay the medical 
examination to suit the applicant’s con- 
venience, Any definite act of this kind is a 
long step toward final settlement; of course, 
like all dealings between agent and prospect, 
it should be suggested tactfully and not in 
such a way as to make him balk or grow sus 
picious. When a signed application cannot 
be got, it is well to exact a promise that no 
insurance will be closed until another inter- 
view, and a date for further talk should be ar- 
ranged if possible. Life Insurance Soliciting 
is not a haphazard business—it should be at- 
tended to on methodical lines and the agent 
who is striet in keeping his dates will get 
best results. 

How Much Insurance Should a Man Have? 

The answer to this question depends, of 


course, on the position and responsibilities of 
the insured. There is no urging a man to take 
more insurance than he can afford to keep. 
But it is rare indeed that a man dependent yn 
his income has enough. Take the case of a 
young married man living on a salary of ¥3,- 
000 a year, dependent solely on his income, 
with a wife and one or two young children. 
He is usually content to carry insurance for 
$5,000 and consider it ample. How long wonid 
the family be maintained on $5,000? Possibly 
for three years, not much more. Probably that 
man is spending on himself for personal ex- 
penses about $1,000 & year. If he were to die, 
the household expenses could possibly. be re- 
duced, but they could not be reduced much be- 
low $1,500 ayear. . To furnish this amount for 
a long enough time to see the children grown 
up and independent is the least duty which a 
man should recognize. This means that he 
should have at least $12,500 of life insurance 
which would be sufficient to give to his widow 
an income of $1,500 a year for fifteen years. 
The income would stop after the fifteen years, 
and surely this is little enough protection for 
the family. The insurance would cost him at 
age thirty about $250 a vear and with a salary 
of $3,000 he ought to be able to afford this 
much. Indeed( if he were doing his duty thor- 
oughly he would insure for $15,000 at least, 
and for the benefit of his old age take a limit- 
ed payment policy rather than the ordinary 
whole life, paying in premiums something 
over 10 per cent. of his income. 

This may be looked upon as a good working 
rule that a man dependent on his own exer- 
tions should devote over 10 per cent. of his 
income to premiums for life insurance. 

In Great Britain an Act of Parliament 
states what is there considered a reasonable 
proportion of a man’s income to be placed im 
life insurance, namely one-sixth or 16 2-3 por 
cent. This amount or less, if placed in life 
insurance each year, is exempt from income 
tax. 

Catch Them Young. 


It is always good to secure a young client, 


and treat him well. In this way an agent de- 
velops a source for obtaining more and more 
new business, for those who insure early in 
life are of a thoughtful and thrifty disposi- 
tion, likely to be successful in business, and 
therefore likely to need more insurance as the 
years roll on. 

It is interesting to note in this direction 
that in the year 1826 the average age of per- 
sons who took out life insurance was stated 
to be 47. This average has been steadily de- 
creasing until at the present time it is move 
nearly age 30. Not that the largest blocks of 
insurance are taken ai this young age, but th« 
habit is acquired thus early and as many 
policies are taken before that age as aftez; 
the larger amounts are taken later in life. 
This means that the public are becoming bet 
ter educated to the benefits of life insurance; 
they are learning the lesson younger, and it is 
so much easier to write applications now than 
it was fifty or a hundred years ago. 

A youth is always tempted to spend his 
money on luxuries when his savings are con- 
veniently at hand. Some speculate; some are 
frivolous; in no way can a young man with 2 
limited income set aside small sums so easily, 
so safely, so regularly, or so well, as by tak- 
ing an Endowment policy of life insurance. 
By this means he provides protection for 
those who may be mcre or less dependent 
upon him, while at the same time he looks te 
his own future and provides a fund which will 
revert to himself. The younger a man ac- 
quires this habit the better for himself and 
the lower the rates of premium he will have 
to pay. An agent, therefore, should never be 
satisfied with the excuse: “I am too young to 
take life insurance;” he should insist that ne 
one is too young and should strive earnestly 
for such risks not only for the immediate sat 
isfaction in overcoming the difficulty, but even 
more for the building up of a good connection 
valuable in later years. 


(To be continued next week.) 








ESTABLISHED IN 1850 


JOSEPH A. DEBOER, Prest. 
FRED A. HOWLAND, Vice-Prest. 
JAMES B. ESTEE, 2d Vice-Prest. 





NATIONAL LIFE INSURANCE CO. 


MONTPELIER, VERMONT 


OPERATING IN 36 STATES 


OSMAN D. CLARK, Secretary 
H. M. CUTLER, Treasurer 

A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary 


This Company held January 1, 1909, end gained during the past decade: 
a Siac ae Gain, 173% 
‘meen ceee Gain, 174% 


ROGRTS,....2.... $ 44,026,069.73..... 
SPRAE,.....+....2: $ 5,279,925.70..... 
INSURANCE,.......... $155,755,039.00..... 


Absolute Security and Economy of Management 








MANAGER WANTED 


™ One of the old line Life Insurance Companies with an excellent 
record, desires a manager for an e+tab'ished Agency. 
Full Commissions and Renewals will be allowed ; or, if preferable, 
salary and first years’ commission. 
Write stating age, experience and record. 


Address 66 MANAC ER os 


THE EASTERN 
105 William St., New York City, N. Y. 





UNDERWRITER 














Gain, 93% 








Mutual Life Insurance Co. 


. centages: 
of Milwaukee 
1905 
GEO. C. MARKHAM, President 1906 
A. §. HATHAWAY, secretary 1907 
1908 


New Business Paid-For 





1905 - - - $90,334.038 insure in. 
1906 - - 93,563,452 
1907 - - 102,233,634 
1908 - 109,773,709 


Each year larger than any in the surance. 
previous history of the Company. address 


Cemmenced Business 1858. 











\ ‘i NSURANCE MEN will Note the signifi- 

5 he N 0 rth we ster n | cant increase in The Northwestern’s 
new business during the past four years. 

IMPORTANT FACTS relating to this 

business are shown by the following per- 


It is capable of eas 
The Northwestern is 


See The Northwestern's po] 
with its Dividend Options, Paid-up 
dowment_ Options, Options of Settlement 
and the Premium Loan feature. : 

Issues Partnership and Corporation In- 


e 
For further information or an Agency, 


THE GREAT AMERICAN’S 
LIFE BOND 


BERKSHIRE 
LIFE INSURANCE CO. 





AGENT’S CONTRACT 
With Monthly Salary 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 





Expenses Mortality —_ Interest 

12.15 67 4.73 

11.76 59 4.72 Something entirely NFW in the 
11.81 58 4.76 agency line, securing t 
10.76 59 4.84 eo 


demonstration that 
e best Company to 


olicy contract 
z a En- 


H. F. NORRIS, 
Superintendent of Agencies. 








agent’s work as a 


Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 


Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
| all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 

For circulars and rates address 


EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Masa, 


LEON F. FOSS, General Agent 
W. H. DYER, General Agent 
JOHN H. ROBINSON, General Agent 
263 Broadway, New York 
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VETERAN ACTUARY PASSES AWAY. 








William S. Smith of John Hancock Mu- 
tual Dies At Age 72—Was 
Highly Esteemed. 

The death on Friday iast week—Sep- 
tember 3—vof William S. Smith, the 
highly esteemed actuary of the Jonn 
Hancock Mutual Life came as a sur- 
prise, as it was thought he would re- 
cover sufficiently to permit a trip which 
it was hoped would restore him to good 

health. 

Mr. Smith was born at Snffield, 
Conn., September 30, 1837, being %2 
years of age at the time of his death. 
He graduatad from Williams College iu 
1860 and for several years was engaged 
as a printer and teacher. From 1870 
to 1876 he was identified with the Ken- 
tucky Insurance Department and in the 
latter year was appointed assistant 
actuary of the Columbia Life of St. 
Louis. In 1877 he was appointed dep- 
uty insurance commissioner for Mass- 
chusetts, retaining that post until 1894, 
when he resigned to become actuary of 
the John Hancock Mutual. 

Mr. Smith iong occupied a prominent 
tlace in actuarial circles, where his 
sturdy honesty of purpose and accom- 
plishment was highly appreciated. He 
was a member of the Actuarial So- 
ciety of America and served on its 
Council. A New Englander by birth he 
possessed that trait of character whica 
prompts a person to be sure of right 
before going ahead, accuracy being 
aeemed of paramount importance. 





The business of life insurance has 
lost, in the death of Mr. Smith, one of 
its noble exponents. 





INJUDICIOUS ADVERTISING. 





Action of Missouri Companies Criticized 
by Hamilton Cooke—Claims Invest- 
ments Are Distributed. 





In speaking of an advertisement sign- 
ed by five Missouri life companies, urg 
ing the people of that State to patronize 
St. Louis companies in order that their 
premiums may be invested in Missouri, 
Hamilton Cooke, Inspector of Agencies 
of the New York Life in St. Louis says: 

“Several agents in Arkansas and 
other States are effectively using the 
advertisement referred to in competi- 
tion with agents of Missouri companies, 
by pointing out if the ‘Ad’ is correct, 
people outside of Missouri can not af- 
ford to patronize Missouri companies, 
as all Eastern companies make loans 
and investments in all States they oper 
ate in. While it is impossible for a 
finance committee to always find satis- 
factory investments in each locality, 
taking it as a whole, investments of all 
life companies, on basis of reserve val- 
ues, are made in the states where the 
policyholders live. If Missouri compan 
ies expect to become great, reliable and 
substantial, taey must do business in 
many States. * * * 

“From a standpoint of investmen‘s 
and representation, the New York Life, 
in fact many of the Eastern companies, 
are Missouri companies fully as much 
as those organized in the State, and 
premiums paid such companies will be 
invested in Missouri just as certainly 
as *hey would be if paid to a St. Louis 
company. 

“Life insurance should be sold on: 








First. 
held by the Company. 

Second.— Management 
tual experience. 

Third—Conditions of policies. 

“It is not necessary for any company, | 
possessing the above qualifications, to 
resort to unfair, misleading methods 
in order to secure business.” 





based on ac- 





FOR COMMISSIONERS ONLY. | 
| 
Superintendent Hotchkiss Believes An- 
nual Conventions Should Be For 
Department Representatives. | 


— | 

Not a little comment was made rela- 
tive to the attitude of Insurance Com 
missioners at the recent annual con- 
vention in transacting so much busi- 
ness in executive session, which of 
course, barred representatives of the 
press and visiting company Officials. 
That the policy adopted is likely to 
prevail in the future is evidenced by 
the following statement of William H. 
Hotchkiss, Superintendent of Insurance 
for New York State, who was respons- 
ible for the motion which resulted in 
closed sessions: 

“The purpose of my motion was to 
bring before the commissioners certain 
matters which seemed to me to affect 
the whole future policy of the body. 
Of the action taken, it is improper that 
I say more than that the unanimity 
which characterized the convention iu | 
proceeding at once to an executive ses 
sion was emphasized by the unanimity 
of sentiment voiced by the commis- 
sioners in their later action. 








“Speaking personally, and in no sense | 
as representing the sentiment of the 
corvention, it has seemed to me that 
sworn oOfficiais of States whose chicf 
function is to supervise insurance com- 
panies should not give their views in 
open convention on such subjects as 
methods of examination aad depart- 
mental policy. 

““As to methods of examination, as 
well expect bank examiners to meet 
annually, and, in the presence of bank 
officials, tell them their methods of de 
tecting practices detrimental to the 
public. Even a hint of a commissioner's 
views might make it possible for in- | 
terested persons to checkmate his 
plans. 

“Open conventions close the mouths 
of many a commissioner. He cannot | 
say what he thinks, for whatever he | 
says will be published by the compan- 
ies; if in praise, it will be praised by 
the company; if in criticism, by its 
rivals. 

“The value of the annual convention 
comes from a free and frank exchange 
of ideas as to departmental prac‘ice, 
policies and legislation. I believe thor- | 
oughly in publicity, but pwblicity at | 
the right time. 

“Further, | am strongly of the opinion 
that the annual convention of the in- 
surance commissioners of the states 
should be attended only by the repre- 
sentatives of the departments. The 
companies are always invited to appear 
before the standing committees, which 
meet some time before the convention, 
and are given full hearing. 

“Tt should be added that wha:ever | 
action the convention finally takes on 
any subject brought before it will be | 
promptly given to the press. The dis- 
cussions leading up to such action 
should of necessity be in executive ses- 
sion.” 











business. 
represented. 





Men between 30 and 45 years of age 


We can use three or four men between 30 and 45 years of age as 
supervisors on salary, commission and expenses for one of the best 
companies in one of the best states and now doing a very large 
Reply giving experience and companies formerly 


X. Y. Z. 


Care THE EASTERN UNDERWRITER, 105 WILLIAM ST., NEW YORK CITY 
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AGENCY SUPERINTENDENT WANTED 


One who can furnish good references and prove a production 
of #100,0U0 personal busines- in 1908. Must a-sist in building 
up Ageney in addition. 

One of the Oldest and Largest Companies in the World. 

15 Million insurance in force in 23 Counties. 

Salary plus full commissions and renewals. First vear 
profits to live on—renewals for investment. 


PENNSYLVANIA 
Care of EASTERN UNDERWRITER 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MOTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFTTS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 

















INSURANCE COMPANY 


——_———OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply to ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 








—————-L. G. FOUSE, President 


FIDELITY MUTUAL LIFE 








SPECIAL 
CONTRACT 
SALESMEN 


Beating Its Record! 
FOR 1908 


In amount of new business written. Its 
1909 business is already much larger than 
than that for the corresponding period of 
1908. It is UNION CENTRAL Dividends 
that help to make it easy to sell UNION 
CENTRAL Policies. No company excels it 
in lowest cost to the policy-holder 


The 
Union Central 


Life of Cincinnati 


Assets, $67,9°3,245.40 
Liabilities, $65,434,131.29 
Capital Stock, $500,000.00 


Several good openings for first-class men. 
Address 


JESSE R. CLARK, President, or 
ALLAN WATERS, Sup’t of Agents 











Get my new policy. 


got it. 
Write me to-day: 
CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 


James Building, 











Leads them all. 
I know just what you need, and have 
This is quick action tor you. 


; Life Insurance Company 


CHATTANOOGA, TENN. 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO. STEVENSON, JR., 


__ PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 
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AGENCY SUPERINTENDENT 
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" STRONGEST AND WISEST INVESTMENT 


What would be the situation of your 
family should you meet with a fatal ac- 
cident to-day? It is not pleasant to con- 
template such a possibility. It seems 
wholly unlikely to happen. Yet precise- 
ly this emergency,remote as it appears, 
is arising every day somewhere. It is 
a contingency for which protection 
should be taken and provision made. 
wove prompts and duty requires that 
proper measures be adopted for the 
welfare of the family. The safeguard 
ihat best protects all interests is Life 
insurance, 

Who can be sure of the continuance 
of present success? Even so-called mil- 
jionaires have been known to come to 
went before life ended. It is not un- 
common for men to lose their positions 
from causes which could not have been 
foreseen. Poor health sometimes seri- 
ously handicaps progress. One general 
tatement embraces all possibilities— 
the future is a closed book. Vital er- 
ors are occasionally made in assuming 
that there will be no set-backs in life, 
in counting upon uninterrupted ad- 
vancement. “Live in the present” is a 
satisfactory maxim if one be thoughtful 
of the future. What may be, tot what 
is or has been, will bring whatever of 
trouble is in store for us and ours. 

What is more uncertain than the 
‘ength of life? The possible brevity of 


existence is an unsatisfactory topic, cx- 
cept with regard to someone else. In 
its generality, when so considered, it 


does not se2m to touch the individual. 
Nevertheless, it is wholly real and 
sirictly applicable. A moment’s con- 
sideration will reveal the starting in- 
roads among friends made in _ the 
course of a period of years by accident 
and disease. So easy and comfortable 
iS it to think of life as continuing with- 
out interruption that other phases of 
what may be are seldom in_ the 
thoughts or plans. Many of the things 
that are commonly referred to un 


oF VALUe OF INSTRUCTION. 


as 








Lack of Preparation the Chief Cause 
of Failure, Says George B. Peak, 
President of Central Life. 





In a letter to The Eastern Under 
writer, President George B. Peak of the 
Central Life of Des Moines, states that 
the school of insurance established by 
his company has succeeded beyond all 
expectations. He says: 

“It was begun as an experiment 
gathering together a large number 
college students for a six weeks course 
and the number of inquiries received 
through the mails induced us to star 
the correspondence school and the en- 
rollment in this school is quite large, 
and will likely reach 500 before the 
close of the year. The first lesson has 
now been sent out and much interes: 
is being taken in the work. It is our 
purpose to cover fundamentals of life 
insurance, also the department of scien- 
tific salesmanship, thus preparing the 
men for any department: of the work.” 


in 
of 





Mr. Peak says that he is thoroughly 
convinced that many good men fail in 
the life insurance business because ot 
the lack of preparation, and that the 
Increase in production of solicitors in 
the employ of his company since the 
school was begun is sufficient demon- 
stration of its value. 

Form a Partnership. 
F. G. C. Smith, a well known architect 


has formed a partnership with Col. Gil- 
bert L. Fitch, recently appointed man- 
ager for the Prudential in Connecticut, 
the firm under the name Fitch & Smith 
representing the entire state with the 
exception of Litchfield County with 
headquarters in the Malley Building, 
New Haven. The combination is a good 
one and should place the company high 
in the Nutmeg State in point of business 
secured. 


certain never happen; death has never 
yet missed a call. It is never a matter 
of evasion; the question is-always only 
that of “when.” 

Is there better protection for one’s 
family than Life Insurance? This nat- 
ural query should have earnest thought 
It is not a’ways clear to a man thet 
i:fe Insurance offers the best plan of 
woking after his family. He may be in- 
c:ined to favor a savings bank, but ne 
inust not overlook that all his wife will 
receive will be the amount of deposits 
with interest. He may think well of 
owning bonds for: her to afterward 
rossess, but here again all that can ie 
.eft will be the sum represented by the 
vaiue of the bond with the interest it 
will earn. Or, if real estate be favored, 
except. for a possible increase in value, 
and decrease is quite as likely in che 
average, aside from the income it will 
produce, it will be fortunate if the prop- 
erty holds its own in the matter of 
worth over a period of years. 

Life Insurance differs so radicaiiy 
from other forms of investment that a 
comparison is not strictly possible, and 
vet it is fair to say that it requires on}¥ 
a small outlay year by year—not a 
‘arge amount in one sum; that its ul- 
cimate cost 
it can never be 
at death is foreknown, 
abie, is quickly available. 
months to transfer real estate or 
accounts; the payment of Life 
eace is only a matter of days. 

It is the strongest, 
ment a man can make for his family 
because it requires the smallest ex. 
penditure, hecause it is so adaptable io| 
ail interests, because it produces rea: ty | 
cash, because it is equally as valuavle | 
und just as helpful to the poor as to 
the rich, because it has for sixty odd] 
years faithfully and successfully per- 
formed its mission of bringing comfost | 
the distressed.—The Union Mutual. 


that its value 
change- 


excessive; 
is not 


bark 
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A High Average. 

Fifteen Club officers of the New York 

Life agency force paid for over $6,000,- 

600 of business during the Club year, or 
an average of $400,000 per man. 





may be insignificant while} 


It may taxe| 
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September 9, 
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force ; 


count. 





Assets we 
Liabilities (including Di- 
vidend Endowment 


49th Year 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


$21,708, 


Fand).... 60... ebadas SOTA, 
Dividend Endowment 

Fund (Deferred 

Dividends)........... 1,970, 
pe eee 1,237, 
Insurance in Force... .. 88,368, 


The 49th Annual Report shows a 
gain in the amount of insurance in 
that assets were increased 
over $1,704,048.00 and that over 
$467,700 was added to surplus ac- 


FIRST MUTUAL 


Chartered in America 





NEW ENGLAND 


| MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


901.70 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 


723.76 


security, with a safe, 
463.00 equitable contract 
177.94 
244.00 


FINANCIAL STATEMENT 
Assets Jan. 1, 1999....$47,980,647.74 
Liabilities 44,476,655.68 
Surplus 3,503,992.06 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 








Insur- | 


the wisest invest- | 
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| 
| 
| 
| 
| 
| 
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The total membership of the $200,000 | 


Club this year is 122 as compared with 
55 last year. 





Liberty Life Leaders. 


The 


| 
| 


Wm. F. Davis, Asst. Secretary 





RELIAN CE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat THE 


Assets 


J. G. Wildman, Asst. Secretary 














UNEXCELLED IN 
Favorable Mortality 


—AND— 


Economy of Management 





Provident Life 


Over Two and One-Half 


Exceptional opportunities for General 


| O10, 


leading managers of the Liberty 


Life in business written during August | 
were: <A Goldthorpe, Brooklyn; A. A. 
Harris, New York; H. A. Carson, Syra- | 
cuse; J. W. Jeuvenat, New Jersey. 

W. B. Rishman, long identified with | 


the Philadelphia agency of the Travel- | 


ers, has joined the forces of the Em-| 
pioyers Liability Assurance Corporation, 
under Resident Manager Laughton at | 
Philadelphia. 





WANTED 


JOHN HANCOCK 


I want two clean life men who ean pro- 
duce business. ‘or such men I have 
something good. 
WILLIAM N. Compton, Gen’l Agent 
JoHN Hancock Mutvan igre Ins. Co. 
220 Broadway, N. 
Tel. 6030 C ah 











FOUR HIGH-CLASS INSURANCE or 
Pank Stock Salesmen in a proposition 
backed by men of national reputation. 
“Salary and Commission.” Address, A. L. 
D., Care of EASTERN UNDERWRITER. 








llillions 


Agents in 
PENNSYLVANIA 
IOWA 


AND ALABAMA 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends: 











Management. 


Georgia Life Insurance Gompany 


OF M 


Ww. 


CAPITAL $1,000,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in both Branches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


ACON, GA. 


(Now Organizing) 
E. SMALL, President 


SURPLUS $500,000 
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atl? rr», 


ONT SMWY 





The only Company in the World that 
*‘Insures Lives and 


Provident Savings Life Assurance Society 
35 Nassau Street 


Guards Them Against 
Disease” 


New York 
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NORTH POLE AND OTHER DIS- 
COVERIES. 





The entire civilized world was greatly 
interested in and enthused over the an- 
nouncement that Dr. Frederick A. Cook 
of Brooklyn, N. Y., had discovered the 
North Pole, having reached the long 
coveted goal April 21, 1908. 

Now comes word that Commander 
Robert E. Peary, U.S.N., has also found 
the “Pole” after making eight trials in 
23 years. 

We are at a loss to describe to our 
readers the particular value, if any, in 
aaving found the most northern point on 
the globe. Scientists may in time give to 
the world the advantages gained there- 
by, byt it has demonstrated what can be 
achieved by persistent, concentrated ef- 
fort. 

The story given out by Dr. Cook por- 
trays hardships and privations which 
seem unbearable. That he continued on- 
ward in the face of such seemingly un- 
surmountable obstacles and was finally 
rewarded ia the accomplishment of that 
which he set his mind toward, and that 
Commander Peary, after being compell- 
ed to return unsuccessful from seven at- 
atempts to discover the North Pole is 
now able to pin the word “Victory” to 
his banner as a result of the eighth trial 
carries a lesson which can with profit be 
applied to the business life—particularly 
the solicitor. in the field. Cook and 
Peary knew themselves and were mas- 
ters of their own will power. They knew 
their possibilities and having set their 
face toward the goal pressed on even 
though necessary to overcome great ob- 
stacles. 

Every one cannot discover the North 
Pole; the life insurance agents, assistant 
or superintendent have little time to 
give to the subject. But they can make 
a discovery of far more importance to 
them by discovering self. What is your 
aim in life, and how about the will 
power necessary to execute your plans? 

Cook and Peary did not go on the 
northward journey without preparation. 
Had they done so they must have suc- 
cumbed to obstacles which constantly 
surrounded them. On a smaller scale, 
the same preparation is essential to the 
performance of a successful day’s work. 
Too many go about like a mariner with- 
out a compass, or a ship without a rud- 
der. Their business is a secondary con- 
sideration; an incidental affair in life. 
Hence they are easily swerved from the 
path of duty and are inviting subjects 
for the full effects of the period of dis- 
couragement and despondency which are 
inimical to success. 

Be a discoverer—know thyself aad 
work out life’s battle with a determina- 
tion which knows not defeat. 





AN ATTRACTIVE BUSINESS. 





There is no business in the worid 
which men can enter without previous 
experience, cr the investment of cap- 
ital, that offers anything like the mone- 
tury reward for energy, ability and 
mood character, that lies open to each 
iman who secures the agency for some 
ec.od life insurance company, and who 
anplies himself enthusiastically and 
loyally to the building up of that com- 
rany’s business; yet but comparatively 
few men who undertake life insurance 
soliciting make even a_ respectable 
shewing as insurance salesmen. 

The fact, however, that the vast ma- 
jority of those ‘who secure agency con- 
tracts fail to achieve success, is no re- 
fection upon the life insurance  busi- 
ness, since the failures that come 1n- 
der our observation merely exemplify 
the general and well known fact that 
the world over, in all lines of effort, 
two only out of each one hundred suc- 
ceed in business. 

It is just as hard, and it requires just 
as much effort, enthusiasm and ability 
to achieve success as a life insurance 


=! 
agent as to succeed in any other line of| 
human endeavor, though it is a fact) 
that the life insurance agent is more) 
highly paid for actual services render- | 
cd than is the case in any other occupa: | 
tion. There is, of course, this differ-| 
ence between the life agent’s occupa-| 
tion and the holding of a job on salary | 
-—when the agent is not working his in- 
esme certainly stops, whereas, the 
clerk may for a time loaf on his job 
and his pay goes on until the “boss’’| 
discovers his shortcomings, then he is | 
fired. 

If men who undertake the selling ot | 
lite insurance would only study their| 
ousiness, apply themselves energetical-| 
ly and enthusiastically to the canvass-| 
iag of their districts, working from 
cight to ten hours and approaching on 
the subject of life insurance from six to 
ten men every day, a new commission 
income of $3,000 per year, or $10 for 
each working day is easily within their 
possibilities. 





A HARVEST OF APPLICATIONS. 





In his September 1 letter to agents 
(Mix’s Mustard) Robert J. Mix, New 
York City manager for The Prudential, 


says he is so full of optimism that he| 


has “got to talk about it or ‘blow up. ’ 
He sees great things in store for life 
insurance solicitors. Conditions warrant 
a deter mination on the part of field men 
to “see more people and to talk of the 
gospel of life insurance with such a 
spirit of optimism and self confidence— 
with such a compelling power’—as to 
make previous records pale into insig- 
nificance. He anticipates a “wonderful 
harvest of applications.” Mr. Mix gives 
the reason for his optimism as follows: 

Now take a look over this country from 
East to West, from North to South—every 
where you tind the farmers growing richer 
--they are paying off their debts or have 
puid them off—they are buying more luxuries 
for their families, and they are laying by 
money in the bank. They have diversified 
their crops so that they are no longer de 
pendent upon the outcome of the harvest of 
an single cereal. They have irrigated the 
iund so that a period of drought no longer 
means disaster! In fact, and in short—the 
farmer is a happy man these days! 

You may say to me that that’s a whole lot 
of talk about the farmer, in whom ‘you are 
not half so much interested as vou are in 
the New York City business man, and, over 
and above all, the life insurance man, ‘ut 
don’t forget what I've just said—when the 
farmer prospers, everybody prospers! He 
buys more goods from the merchant, who 
buys more goods from the jobber, who buys 
more goods from the manufacturer, who 
buys more raw material! The railroads have 
to carry the whole business, and that means 


that the railroads need more rails and more 
rolling stock, and rail mills and car works 
are already crowded beyond their utmost 
capacity. Everybody's getting busy-—and joy 
reigns! 

A very prominent veteran in the railroad 


business recently stated that the railroads 
ef this country would make more money dur 
ing the coming year than in any past year 
of their history, and I was astounded to read 
a day or two ago in a New York journal that 
in all probability the various crops raised in 
this country this year would aggregate in 
value the almost inconceivable sum of eight 
billion dollars! Eight billion dollars of new 
wealth ereated in this nation in a single 
year! 





D. G. the 


Metropolitan 


Kyle, 
at 


superintendent of 

Johnstown, Pa., 
of the Fairmount-Philadelphia district 
taking charge September 2. 





How To Reach ’Em. 





“No maiter where vou are locat 
you can overcome the disadvantage of 
inaccessability by advertising.” 





J. P. McCammon, who has been elect- 
ed president of the Missouri Fidelity & 
Casualty Company of Springfield, Mo., 


advise that the promoters of the enter- | 
| Assets, Dec. 31, 1908 


prise expect to have all stock sold and 
te be ready for business within six 
months. 
Missouri Fidelity and Casualty will have 











METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 





Lhe 
Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


‘Of the People 
the Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 

441 per day in Number of Claims Paid. 
6,343 per day in Number 
placed and paid for. 
$1,202, 353.00 per day in New Insurance 

placed and paid for. 


$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per 
Assets. 


JOHN R. HEGEMAN, President 


of Policies 


day in Increase of 








a capital stock of $250,000 full paid and 
Mr. McCammon says that the surplus 
will be at least $50,000. 





THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
OF BOSTON, MASS. 


The Only Massachusetts 
Non-Participating Company 


The Most Modern Forms of 


LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Correspondence desired with good 
Producers. References required. 


ARTHUR E. CHILDS, President 
WM. H. BROWN, Secretary and Treasurer 











is it easy to write insurance for 
THE MANHATTAN LIFE 
INSURANCE CO. ? 


BECAUSE 


WHY 


Its premium rates are low; 
Its annual dividends are 
large ; 

The recent examination by 
the New York Insurance 
Department shows the Com- 
pany to be absolutely sound, 


and that it makes no 
discrimination between 
policyholders, 


Direct contracts with exclusive territory 
will be made with good producers. 
Address : 


W. B. LANE, Vice-President 
The Manhattan Life Ins. Co 
66 Broadway, New York City 











Apply to Home Office, 


JOHN HANCOCK 


Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
178 Devonshire 
or to 


St., Boston 





W. N. COMPTON FRANCIS MARSH 
General Agent 


220 Broadway, New York 202 Devonshire St 


Policies, 





has | 
been transferred to the superintendency | 


As previously set forth the | 


Mgr. for Eastern Mass. 
, Boston Union Bldg., 9 Clinton St 


WHITE & FENWICK 
State Agents 
, Newark, N. J 


The Company issues the best and most liberal forms of Life, Endowment and Term 
complying with the rigid requirements of the Massachusetts Laws 








J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


a LIFE INSURANCE COMPANY 


OF VIRGINIA 


HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Insurance in Force, Dec. 31, 1908.. 


Payments to Policy Holders since Organization... 


$ 4,444,711.62 
63,309,202.00 
8,926,1 82.91 
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This newspaper is owned and pub 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news 
paper. Telephone 2497 John. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 





INDULGING IN CRITICISMS. 


of 
to 


the month 
discussion 
the 


eull 


Mutual Interests for 
August contained a 
“unwise attacks 


which 


as 
com- 
fol 


older 
the 


upon 
panies” from we 
lowing: 

It is a matter of frequent complaint 
that the old established companies 
commonly designated as “Eastern Com- 
panies” no matter where located—are 
doing all they can to oppress and elim- 


inate the newer organizations. At the 
same time, many of the newer com- 
panies—not all—from the very first 


seek to court local favor by attacking 
and maligning the older institutions as 
oppressors of the people, draining the 
West and South of their money for the 
purpose of enriching, Eastern stock 
holders and “Wall Street gamblers. 
When the representatives of the older 
companies point out the falsity of such 
charges and refute the wild assertions 
made against them as robbers of the 
people, showing that, on the contrary, 
these companies are able to provide 
safer protection and at lower cost than 
many of the younger organizations, 
they are charged with assailing the lat- 
ter unjustly and maliciously. It is 
proper for the new company to claim 
local support as a home insiitution, 
and it is right that the people should 
sustain their local companies; but when 
the latter seek to create prejudice 
against the older institutions as the 
best means of winning favor for them- 
selves, they must expect that the older 
organizations will use every proper 
means of refuting the charges made 
against them, and of setting forth their 
own superior advantages. 

An attack is usually followed by re- 
taliation upon the part of those 
attacked and as a rule some one gets 
hurt. If the “battle” is in 
dividuals the public may not be greatly 
concerned as to the outcome, but where 
Nite insurance as a beneficent institution 
in for the “butt end” of the 
battering, which is truly the case when 
field men of various companies indulge 
in a campaign of comparison, it is 
time to call a halt. Antagonism such 
as outlined above cannot fail to prove 
a boomerang against the company fos- 
tering it because of detriment 
life-insurance as a whole. 

Competition will and should always 


between 


comes 


its to 


exist and no salesman can be criticized 
for honestly setting forth the particular 


advantage cf the goods he is selling, 


but a good salesman will guard care- 
fully the impression he makes on a 
prospective purchaser and would cer- 
tainly avoid anything which might de- 
confidence essential fo the 
consummation of a sale. 

Why talk about East, West and Souta 
in connection with life insurance? The 
formation of new companies never di- 
minished the amount of life insurance 
for organizations already in existence. 
On the contrary if properly conduc‘ed 
they give stimulus to the business. As 
to patronage the public is more dis- 
criminating today than ever before 
and no institution will for long enjoy 
unmerited success. 

It requires no effort to demonstrate 
the folly of a young company attempt 
ing to build itself up by tearing down 
well established organizations. The 
method is counter to good business 
practices, and repulsive to purchasers 
of life insurance. 

“Do unto others would that 
chey should do to you” is a well known 
rule that has proved a winner through 
all ages. It is a good business guide. 


stroy 30 


as ye 





AT AN INADEQUATE RATE? 


An Official publication of one of the 
progressive casualty companies con- 
tains the following: 

We have been obliged to prepare a 
special policy to fulfil the requirements 
of the recent law passed by the Min- 
nesota legislature. We were thinking 
of entirely withdrawing from the 
state on account of the adverse legis- 
lation, but have decided to take our 
chance with other companies in secur- 
ing a volume of business if at an in- 
adequate rate. 

The natural query is: 
inadequate rate?” 





Why “at an 
A Legislature may 


enact laws calling for certain policy 
contracts and it may even go so far 
as to fix a rate at which the policy 
shall be written, but companies are 
not bound to write insurance at the 
premium designated. There is an old 
saying “You may drive a horse to 


water, but you cannot make him drink,” 
which fits the case referred to nicely. 
If the premium heretofore collected is 
not sufficient to cover the risk under 
the policy contract now required in 
Minnesota, it should be readjusted. 

As we understand it Commissioner 
Hartigan has no desire that companies 
transact business at a loss. 


COMMISSIONERS CONVENTIONS. 





The apparent change upon the part 
of insurance commissioners as regards 
the conducting of sessions of the an- 
nual convention will no doubt meet 
with the hearty approval of company 
officers. There are remarkable few 
who feel inclined to “butt in” on mat 
ters to be discussed by heads of State 
Insurance Departments while there are 
liany who unhesitatingly hold that a 
better program would result from a 
Commissioners Convention for commis- 
sioners only. 

Of course it “jarred” a little to be 
shut out in the cold at the recent meet 
ing. Heretofore an effort has been 
made to secure a large attendance of 
company representatives, and every en- 
couragement has been given for an 
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active participation in the proceedings. 
As a result, attendance has been deem- 
ed almost a duty. Judging from a 
statement by Superintendent Hotchkiss 
of the New York Department there 
is to be a reversal. He says: 

I am strongly of the opinion that the 
annual convention of the insurance com- 
‘nissioners of the States, should be at- 
tended only by the representatives of 
the departments. The companies are 
always invited to appear before the 
standing committees, which meet some 
time before the convention, and are 
given a full hearing. 

If Mr. Hotchkiss voices the opinicn 
of commissioners generally, it would be 
well to let it be known. 





CREATING AN ESTATE. 


Elsewhere in this issue appears an 
item relative to the life insurance car- 
ried by a young man of 27 years, who 
was drowned about two weeks ago. 

Apparently in good health, with a 
bright and successful business career 
before him, ke realized the uncertainty 
of life and took out insurance aggregat- 
ing $107,500, with his wife as beneti- 
ciary and $50,000 payable to his fom- 
vear old daughter, 

This may be deemed heavy insurance 
for a man of his age, and doubtless it 
was, but it shows the possibility open 
to most men with family obligations io 
create immeciately an estate in case of 
an early or unexpected death fully pro- 
tecting those dependent upon him. 

Life insurance is valuable because 
the provision is certain. Solicitors miss 
ihe greatest argument in favor of ear- 
csying insurance when they fail -to em- 
phasize its value in case of death. Ten, 
fifteen or twenty year settlements are 
not to be compared with the provision 
in ease of the unexpected occurring. 


An Unsent Message. 








One of the interesting side lights to 
the recent convention of Commission- 
ers is a story going the rounds that the 
Lobby, smarting under the exclusion 
idea which made this meeting different 
from any preceding it, and believing 
that the prime mover in the matter was 
Superintendent Hotchkiss of New York, 
dccided to send a telegram to Governor 
Hughes asking him to call Mr. Hotch- 
kiss off. 

As far as we can learn the message 
was not sent but knowing the two men 
mostly concerned it requires little 
brain effort to contemplate ‘the attitude 
of the Governor had such a telegram 
been received, or that of the Super:n- 
tendent had his superior tried to inter- 
iere with the performance of his duiy 
as he saw it 





Do You Know? 


Do you know that hundreds of thous- 
ands of persons are earning their living 
by work which places them in imminent 
danger of death? Do you know, con- 
tinues the “Monthly Review” of the 
General Accident Company, that in the 
mines of Pennsylvania in five years 
20,000 miners have been killed; that, an- 
nually, upward of 322,000 factory em- 
ployees are killed or injured; that 90,101 
railroad employees lost their lives in 
1908; that, it is estimated, for every 
floor of every modern high building 
constructed a man sacrifices his life; 
and that each day, in New York alone, 
a window-washer is dashed to the 
ground? 





Frank H. Laffen, formerly a prom- 
inent local agent in a Central New 
ycrk city has been given the special 
agency of the City of New York Insur- 
ance Company for New York, New Jer- 
sey and Pennsylvania. 





OF PERSONAL INTEREST 


From junior clerk to acting United 
States manager is the pace traveled by 
Fred W. Lawson since he joined the 
staff of the London Guarantee & Acci- 
dent Company, when the corporation 
entered this country® seventeen years 
Although new to liability under- 
writing provlems in 1892, young Law- 
sen tackled them with avidity, holding 
on until he had them completely mas- 
tered, a performance he has repeated 
so frequently since that severe mental 
wrestling has become part of his daily 
routine. While mounting the ladder ot 
success rung after rung Lawson has 
retained his poise and is to-day as mod- 
est and unassuming as he was when as 
a raw Canadian he made his bow to <he 
underwriting fraternity at Chicago. 

Following an extensive tour of Can- 
ada, Nathan Taylor, general agent of 
the Provideat Life & Trust Co., at Bal- 
timore, accompanied by his wife, is 
spending a few weeks at Jersey's 
famous seashore resort. Mr. Taylor is 
well on past the three score year and 
ten mark, bui is still active in business, 
having built substantially and well for 
his company. 











ago. 





In speaking of the death of E. B. Tal- 
mage of the Iowa Agency of the Com- 
pany, Robert L. Furman, general mana- 
ger of the Reliance Life pays the fol- 
lowing tribute: 

“E. B. Talmage was a successful life in- 
surance man in every respect. He not 
only made money, but he spread the 
benefits of life insurance honestly. No 
policyholder ever complained of misrep 
resentation. No settlement was ever in 
arrears. The Reliance Life Insurance 
Company has suffered the loss of one of 
its most creditable representatives.” 





Ed S. Moore of Birmingham, Ala., who 
has purchased the Mississippi State 
agency of the Empire State Surety from 
Edwin Shelby & Co., of New Orleans, 
announces that he will put a special 
agent in the Mississippi. field to develop 
the business. Shelby & Co., did not 
handle all lines for the company and 
Mr. Moore will represent it in all 
branches. Mr. Moore this week will 
move his office from the Brown-Marx 
Building in Birmingham to the New 
Farley Building where he will occupy a 
suite especially arranged for him. 


It appears that the operations of Ear! 
S. Hall, whose arrest at Muncie, Ind., 
occurred last week, have been very ex- 
tensive. Hall is under indictment for 
securing money under false pretense, 
his victim in this particular case being 
Dr. Bacon of Muncie. Hall has been 
traveling about as Earl S. Hall, Earl T. 
Hall, Harold S. Shaffer, Howard S. Shaf-’ 
fer. Under the last name he secured a 
contract with the Western Reserve Life 
of Muncie but upon receiving word re- 
garding his operations the company 
notified the Indiana insurance depart- 
ment to cancel the license and immedi- 
ately instituted a vigorous hunt to run 
the man down, finally securing his ar- 
rest at Lawrenceburg, Ind. The man 
has operated in both Indiana and Ohio 
and has had rate books and literature 
of the Cleveland Life, Great Western 
Life, Indiana National, Western Reserve 
and Union Central. His line of litera- 
ture of the latter company is especial- 
ly complete. His plan of operation was 
to call upon a physician and propose to 
appoint him medical examiner at a sal- 
ary of from $30 to $60 a month, repre- 
senting that this salary will be paid 
whether the company does any busines: 
or not and that the physician will re- 
ceive five dollars for each examination 
in addition. In return for all this Hall 
required an application for insurance 
with a cash payment. 


The August fire loss, to quote the 
figures of the Journal of Commerce and 
Commercial Bulletin, totaled $16,423,000, 
making the aggregate loss since January 
1, over $136,000,000. 
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Report That Its Presidency Has Been 
Offered Well Known New Eng- 
land Underwriter. 


It is persistently though quietly re- 
ported in managerial circles, that the 
presidency cf the Insurance Compaay 
of North America, and its subsidiary 
enterprise, the Alliance, of Philadel- 
phia, has been definitely offered to a 
well-known underwriter of Hartford, 
and that ‘the latter has “not turned it 
iown.” Attractive as is the Philadel- 
phia proposition, the underwriter nam- 
ed is very comfortably fixed, being vice- 
president of a million dollar company, 
he business of which has developed 
very markedly under his supervision. 
He, moreover, has the entire confideace 
of his directors, and can look forward 
With assurance to succeeding his pres- 
ont chief in the presidency. While 
curious as to the outcome of the pres- 
ent negotiations it is the prevailing 
cpinion that the party in question will 
turn down the tender, just as did Mr. 
Bissell of the Hartford Fire, sometime 


ago. 





DEFER ACTION. 
Citizens of Ventor City, N. J., Want to 
Consider High-Pressure Main 
Plan Further. 


After agreeing to install a high-pres- 
sure fire main service, citizens of Ven- 
tor City, N. J., which adjoins Atlantic 
City, decided to postpone decision in 
the matter until they had given the 
important subject further consideration, 
the amount involved, $80,000, having 
compelled the tax payers to pause. 

At an open meeting held on the 2nd 
inst. City Clerk Steelman Royal, spon- 
sor of the plan, as reported in the “At- 
lantic City Daily Press,” related the in- 
vestigation he had made with reference 
to securing the opinions and estimates 
from several engineers familiar with 
that line of work. At a meeting of 
Council a short time prior, Mr. Royal 
stated that he had been informed that 
the city could install a high-pressure 
main for about $36,000, but from the 
subsequent investigation he has been 
informed that the cost of equipping the 
city would be at least $75,000 or $80,000 

While agreeing that a salt water fire 
main would be beneficial in many ways, 
it was generally believed that the ex- 
penditure of so large a sum, consider- 
ing the bonded indebtedness of the 
municipality at this time, was imprac- 
tical. 

Explained in detail as far as infor- 
mation was forthcoming and discussed 
from every side, no definite solution 
could be arrived at, and a tendency 
was displayed to abolish the plan, tax- 
payers seeming to consider the ex- 
penditure which would be necessary for 


the installation, and maintenance. of 
the system too great a financial burden 
for one city to bear at the present time. 

Mr, Carman’s motion to postpone ac- 
tion on the matter met with genera) 
approbation and was carried. 

To Buy Fire Boat, 

Taxpayers and residents of Ventnor 
accorded the proposition for the pur 
chase of a fire boat to patrol the water- 
front of the city general support at an 
open meeting held last night at the 
clubhouse of the Ventnor Motorboat 
Club, when the subject was introduced 
before the members of City Council. 

Views of various residents were 
given as to the advisability of adding 
a fire boat to the city’s equipment for 
protection against conflagration, and 
in view of the recent disastrous blaze 
on the waterfront the matter was re- 
ceived with enthusiasm. 

It was the general opinion that the 
purchase of a fire boat would practi- 
cally mean the establishment of an 
aiditional fire house, as a great por- 
tion of the property interests of tae 
city are along the Thoroughfare, and 
it was stated that it would be possible 
for the ‘boat to render assistance to 
fires in the interior sections of the 
city by the use of hose of sufficient 
length and quality. 

Fears advanced that the plan was 
impractical owing to the shallowness 
of the Thoroughfare channel and tae 
vibration caused by the motion of «he 
pumping engines were dispelled by the 
statement of Mr. Carson that it was 
possible to use a pump in connection 
with the engines which would eliminate 
the latter difficulty, while Mr. Apel 
gave assurances that a boat suitable 
for use in the Thoroughfare could be 
constructed. 

Owing to the absence of the neces- 
sary information as to the probable 
cost of such a craft and ‘the proper 
steps to take in affecting its purchase, 
Lawyer Godfrey suggested that the 
chairman appoint a special committee 
to make an investigation of the subject 
and make a detailed report to be pre- 
sented at another public meeting to 
be called when the report was ready 
for presentation, making a motion to 
that effect, which was carried unani- 
mously. 


President larris named Messrs. 
Charles Carman, T. E. Hughes and 
Clarence Nourse as members of the 


committee. 





Favor Motor Engine. 





Chief Horton of the Baltimore fire 
department was very favorably impress- 
ed with the showing made by the Pfarr 
automobile fire engine during the ex 
hibition of its powers in the Monumen- 
tal City a few days ago. Weighing 
9,800 pounds, with eight men and 1,000 
feet of hose, the automobile, it is 
claimed, can travel over 70 mileS an 
hour over good roads. 
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RETURN PREMIUMS. 
Deductions Made Where Policies Are 
Assigned—No Legal Ground 
For Action. 





In of recent failures 


companies 


cases of 
the have 
taken a position that they would deduct 
return from all 
which have been assigned, whether the 
party to whom they had been assigned 
actually received a commission thereon 


some 


receivers thereof 


commission policies 


or not. 
The American Agency Bulletin has 
been asked to look the matter up by 


one of its readers, and has secured the 
following opinion in regard to the ques- 
tion raised: 

“In reference to the announced inten- 
tion of the receiver of the Guardian Fire 
Insurance Co., of Pittsburg, to deduct a 
return commission from his distribution 
of pro-rata unearned premiums from the 
assets of the insolvent company, I ad- 
vise you that his contemplated action 
is not warranted either in law or by 
custom. 

“Upon the appointment of a receiver 
upon the ground of insolvency, the out- 
standing policies are cancelled by opera- 
tion of law. Cye. 1421. In the 
Casualty Insurance Company’s case, 8z 
Mad 570, the Court says: 

“As the company by its insolv- 
ency committed a breach of its con- 
tracts, the policyholders thereupon 
became entitled to damages for that 
breach and these damages are the 
values of the destroyed policies. 
The values of the policies are prov- 
able and according to well settled 
rules these values consist solely of 
the unearned or return premiums. 
The relation of the insured and in- 
surer closes when the company be- 
comes insolvent. The uniform rule 
is to allow for a return of the un- 
earned premium. It is an allow- 
ance for money for which no con- 
sideration is received and depends 
upon the legal fact of the termina- 
tion of the policy. Smith vs. Na- 


99 


tion Credit Insurance Co. 65 Minn. 
285. 
“There are many other decisions to 


the same effect. The policyholders are 
creditors for the unearned portion of 
their premiums and are entftled to their 
shares of the assets as such. Again as 
creditors of the insolvent corporation, 
the policyholders cannot be made to 
suffer a diminution of their claims be- 
cause of any counter claim which the 
insolvent company would have had 
against its agent for his commissions 
on the unearned premiums had the poli- 
cies been cancelled during the life of 
the company. 

“In Dean’s appeal 98 Penn. State 104 
the Court says, ‘The corporation is dead 
for every purpose. But one duty re- 
mains and that is to distribute the as- 
sets among the creditors.’ 

“In Smith vs. National Credit Insur- 
ance Co., 65 Minn. 290, the law is stated 


in the following tanaguage: ‘But when 
an insurance company is insolvent it is 
its duty to lie down and make an as- 
signment, and having done so, its funds 
belong to its creditors as their claims 
exist.’ 


“The matter of assigning the policies 
does not chdnge the situation in any 
particular. The assignment is merely 


for convenience in collecting these credi- 
tors’ shares of the assets. The assignee 
takes in all particulars the rights of the 
assignor. Even if the assignee is the 
agent who originally placed the insur- 
ance, that fact would not impair the 
value of the assignor’s claim for his full 
share in the distribution of the assets 
I have never heard of return commis- 
sions being deducted even in such a 
case. 

“IT have not attempted to give an ela- 
borate opinion, but have simply quoted 
a few authorities. I can find no ground 
for the receiver's position. I would ad- 
vise your correspondent to file his claim 
for the full amount due. 

“The above statements apply as well 
in the case of Southern Insurance re 
ceivership.” 

AFRAID OF EARTHQUAKE. 
Newark Board of Education Demands 
that Building Contractor Indemnify 
Against Hazard. 








Not satigfied with securing insurance 
covering against loss through fire or tor- 
nado, the Hoard of Education of New- 
ark, N. J., insisted that the builders to 
whom had been awarded contracts for 
erecting three schools recently, supply 
indemnity against loss by earthquake 

As the charters of the fire insurance 
companies represented in New Jersey do 
not authorize the assumption of the 
earthquake hazard, and no other form 
of corporation writes such risks the con- 
tractors, though willing enough to sup- 
ply the indemnity called for, were un- 


shie to do so Failing to gain the pro- 
ivetion sought the Board of lHduca- 
tion concluded to assume the risk of 


earthquake riself, through charging the 
contractor a rate of one-tenth of one per 
cent. for the liability. 


MASON A. STONE QUITS. 





Resigns As Local Manager of the Ward 
& Crawford Agency of New 
York City. 

Mason A. Stone, after a year’s service 
with the Wara and Crawford agency of 
this city, as manager of its local de- 
partment, resigned some days ago. Mr. 
Stone, as former president of the 
Greenwich Fire, has a host of frien Js 
in the metropolis, who earnestly hope 


tha 
List 


that his present withdrawal from the 
fire insurance business will not prove 
permanent. 

Fourteen fires were recorded in 


Cohoes, N. Y., 
August. 


during the month of 










San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 

funds largely supplied by head 







office in Liverpool 






Surplus, Oe 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 










U.S. Cash Assets, Dec. 31, 1908 $13,212,749.00 
4,973,879.00 
3,239,091.00 
1,429,729.00 
1,051,543.00 





Liverpool 


AND 


Condon 
am Globe 
Insurance Zo. 





Over 


Losses Paid in the United States 


HENRY W. EATON, 


7 


$116,000,000.00 








RESIDENT MANAGER 


G. W. HOYT, 


DEPUTY MANAGER 


J. B. KREMER Jr. and T. A. WEED, 


AGENCY SUPERINTENDENTS 


NEw YORK OFFICE 


45 William St. 
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OKLAHOMA COTTON INSURANCE. 
Several Railroads Direct Owners of 


Staple to Insure, Subject to Cer- 
tain Risks at Compress. 





has been given by the Atchi- 
son, Topeka Sante Fe, Chicago, 
Rock Island and Pacific, Fort Smith and 
Western, Kansas City, Southern, Louisi- 
ana and Arkansas, Louisiana and North- 
western, Midland Valley, Missouri, Kan- 
sas and Texas, St. Louis and San Fran- 
cisco, and St. Louis, Iron Mountain and 
Southern Railways of their intention, ef- 
fective October 15, to establish the fol- 
lowing rule covering concentration of 
cetton at cotton compresses in Okla- 
homa: ; 

“Cotton wiil be concentrated to certain 
compresses (names of which are given 
in the order) and through rates applied 
upon the following conditions: 

“1. That owners of cotton arrange, 
either directly or through the compress 
company, to fully insure their cotton in 
responsible fire insurance companies by 
policies containing a clause whereby the 
insurance companies waive the right 
of subrogation as against all of the rail- 
way companies operating at the com- 
press point, and file with the compress 
companies, subject to the railway com- 
rany’s inspection, their policies of insur- 
duty certified copies thereof. 
tariffs will be amended ac- 

. 


Notice 
and 


ance -.or 
Individual 
cordingly.” 
This rule was adopted at the meeting 
of railroad representatives held at St. 
Louis, August 24. The regulation is pro- 
mulgated through the chairman of the 
Southwestern Tariff Committee. 


RETIRED FROM NEW YORK. 





License of German Union Fire to Oper- 
ate in Empire State is 
Cancelled. 





Having refused representatives of the 


New York Insurance Department per 
mission to examine its affairs, the 
license of the German Union Fire, of 


jaltimore, to operate in the Empire 
State was summarily revoked by Super- 
intenden* of Insurance Hotchkiss on 
l riday last. 


The Company, which is a Delaware 
corporation wita its principal office in 
Baltimore, recently reinsured its risks 
in the Globe and Rutgers Fire Insur- 
ance Company of New York, but dis 
claimed any intention to withdraw 
from the State, according to a state- 
ment from the Insurance Department. 

“Representations having been made 


that 
by the firm of 


this company was being managed 
Dickson & Tweedale,” 





oid the statement, “who have also be2n 
interested in two or three other com- 
panies which have of late gone out of 
business, and the New York depart 
ment having been informed that such 
company fad recently refused to per- 
mit the Maryland department to ex- 
amine into its affairs, examiners were 
yesterday appointed and instructed to 
proceed to Baltimore and conduct an 
examinatior Such e veausinations hav- 
ing been refused by the officers of the 
com pany morning, the New York 
departmer imme _ ely canceled the 
ce ficat ithorizing the company to 
do business in this St tate.” 

The license of the Company to do 
in insurance business in Maryland was 
also ! dered, the company 

vin h it ha een unjustly dealt 
with | B. F. Crou Insurance Com 
niss State 

\ nding between the mi- 
nority stockholder vno are nearly all 
Ba mo i ad t lirectors to 

iy a i iy i © f 1 

tober DD. Tweeddale president of 
le comp n Friday, mailed to Mr. 
Crous the company’s cense to wrie 
insurance 1 th State. with a caustic 

n which he said Mr. Crouse was 
in a difficult position owing to the de- 
mands made upon him by the attorneys 
and he committee of the minority 
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stockholders, in edit to get | 
through him information from the com- 
pany’s books. | 

Mr. Tweeddale said tne German 
Union had not been given the en- 
couragement due a company organized 
with capital from the people of tais 
State. He said further that the main 
office of the company will be continued 
in this city, but the agents in New 
York and Maryland will cease writing 
fire insurance for the German Union, 
and the present policies of the com- 
pany will be turned over to another 
company. 

The amount of business done in New 
York did not justify paying for an ex- 
amination of the company’s books by 
the New York office, Mr. Tweeddale 
said. The Delaware authorities ‘nad 
finished an examination of the books 
three months ago, he said, and three 
days ago the Maryland Insurance Com- 
missioner finished an inspection of the | 
books, the cost in both cases being con- 
siderable. 

The German Union will continue to| 
write insurance in Delaware and other 
States in which it has a license, and 
it is said that the finances of the com- 
pany are solid. It was claimed by the 
officers of the company that the New | 
York insurance was being written at | 
a loss and the profits from the Mary- 
land branch of the business were small. 

President Tweeddale’s letter to Cam- 
missioner Crouse is as follows: 

“September 3, 1909. | 
B. F. Crouse, Insurance Commis- | 











“Hon. 


sioner, State of Maryland, Balti- 
more: 
“Dear Sir—Realizing the difficult | 


position in which you must find your- | 
self placed owing to the continued de- | 
mands made upon you by the minority | 
stockholders of the German Union in 
this city or the committee and its at- 
torneys representing these minority 
stockholders, in attempting to get 
through you information from this com- | 
pany’s books with which to further their | 
own cause and injure the company by 
asking to have a receiver appointed, and | 
further, in view of the feeling among | 
some of this company’s board of di-| 
rectors that the company has not re- 
ceived the support from your depart: | 
ment to which they taink it was fairly 
entitled, we herewith tender you the 
license heretofore granted to the Ger- 
man Union for transacting business in 
the State of Maryland. 

“It is difficult under the most favor- 
able circumstances for a small com- 
pany to succeed, and in discontinuing 
the writing of business in Maryland 
we do so with a great feeling of relief 
as well as regret. 

“Arrangements have ‘been made for 
the replacement as rapidly as possible 
of all Maryland policies not already 
reinsured with a large and prominent 
company licensed to do business in this 
State. Yours very truly, 

“R. D. TWEEDDALE, Prest.” 





REDUCE YOUR INSURANCE COST 


—BY USINC— 


IMPERIAL 





ee ty & SWART, Agents 
90 Broadway, New York 


Non-explosive Tanks, Cans and Safety Devices for all 
Explosive Liquids 
Imperial Cans are the only Cans Inspected and Labeled by the 
National Board of Underwriters 
— MANUFACTURED BY—— 


UNIVERSAL SAFETY TANK & CAN COPIPANY 
72-78 North May Street 


CHICAGO 


LEwis E. TRACY, Agent 
492 Atlantic Ave., Boston 








WANTED 


BROKERAGE BUSINESS 
We have excellent facilities for placing 
Insurance on Special Hazards 
of every description anywhere in United States 
LIBERAL COMMISSIONS PAID 
Cc. R. CHADWICK & CO. 


Second National Bank Bldg., Cincinnati, O. 
Long Distance Telephone Canal 460 


NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Lid. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 


* $25,000 Binder at London Lloyds 








JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 


F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Teutonia, La. Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








ROBERT R. TUTTLE 
SYRACUSE, N 
New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 














WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Ohlo 





100 WILLIAM STREET - - - - 


New York 








Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Jefferson 
Queen City 


St. Pa 

Continental of New York 
Washington Fire 
Springfield F. & M. 


Firemens of New Jersey 
ul F. & M, 





William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 





PHILADELPHIA FIRST ACENCIES 
Washington Fire 


PHILADELPHIA SUBURBAN TERRITORY 
M. 


William Penn of Pa. 


Springfield F. & M. 


Peoples National 
Concordia 
Phoenix of Connecticut 
Teutonia 
Queen Cit BA 

City of New York of N. Y. 





EXCEPTIONAL FACILITIES OFFERED TO BROKERS AND ACENTS 


CLARENCE A. KROUSE & CO. 
GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 


Washington Fire 


Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 


Queen City 


Continental of New York 


awkeye 
Phoenix of Connecticut 


Franklin of Philadelphia 
Granite State 
pawtere 

boldt 


Jefferson 
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ARKANSAS INSPECTIONS. 





New Method Adopted in Sale of Reports 
—Fliat Price to Be Charged. 





E. L. Barkley, proprietor of the Ar- 
kansas Inspection and Fire Prevention 
Office, announces a change in the man- 
ner of the sale of his reports. Instead 
of selling them upon a basis of a per- 
centage of the premium which is the 
general custom over the country he will 
offer them hereafter upon the basis of a 
definite price for each inspection report 
of a city or town, the price depending 
upon the number of inspections shown. 
If a book contains 200 inspections the 
price will be two dollars, if $500 five dol- 
lars and so on. The price of the book 
will be uniform to every patron but it 
will be necessary for each general agent 
patron to buy as many reports as he has 
cempanies represented at the points in- 
spected. While ample legal opinion has 
supported the perfect legality of the 
present method of selling reports the 
change is made out of an abundance of 
caution to escape any possible conflict 
with the anti-trust law. In a circular 
Manager Barkley declares that he has 
put more money into the inspection 
bureau than he has received from the 
sale of publications and that “under the 
cireumstances I have determined that if 
I cannot command better sale for my 
work I will discontinue same at an early 
date.” Mr. Barkley announces that his 
report on Pine Bluff will be ready in the 
course of a week or so and that it will 
be one of the most complete that has 
been issued for any city in Arkansas. 





WATER WORKS WAR ENDED. 
Service at Baton Rouge, La., to be Ex- 
tended at Cost of Over 
$75,000. 








The fifteen years’ water works war in 
Baton Rouge was ended some days ago. 
At a time when it looked as if the nego- 
tiations were off Mayor Bynum, repre- 
senting the city, and Phil Connell, rep- 
resenting the water company, were 
brought together by J. E. Edmonds, edi- 
tor of the State-Times, and Mr. Connell 
and Mr. Bynum agreed upon a basis of 
settlement, as they expressed it, “for 
the good of Baton Rouge and for peace.” 
For several days it has looked as if the 
negotiations that have been in progress 
for three months had fallen through. 
Last Thursday Mr. Connell submitted a 
proposition to Mr. Bynum, offering to 
have the five bank presidents of the 
city named as a special committee to 
arbitrate the point at issue, the com- 
pany having held out for $50 a year 
hydrant, while the city, through Mayor 
Bynum, insisted on a $40 a year rental. 
On Friday Mayor Bynum addressed a 
letter to Mr. Connell in which he stated 
that the city had been extremely liberal 
in its terms of settlement proposed to 
the water company, having offered to 
accept the water company's flat rates 
and meter rates if the company would 
aceept the proposed hydrant rates or of- 
fered to accept the company’s meter and 
hydrant rates if the company would ac- 
cept the city’s flat rates, but that 
all of these the company had refused 
and that the city had gone as far as it 
cared in its efforts to reach a-final set- 
tlement. He said that the city would 
accept any two of Mr. Connell’s main 


propositions if Mr. Connell would ac- 
cept one of the city’s.. Mayor Bynum’s 
lctler was delivered to Mr. Connell at 2 
o'clock. Shortly after 2 o’clock Mr. 
Bynum and Mr. Connell were brought 
together by J. E. Edmonds in the di- 
rectors room of the Louisiana State 
Bank. Mr. Connell said that he would 
accept the committee’s proposed fiat 
rates if the Mayor would accept the 
company’s meter rates and. hydrant 
rentals. Mayor Bynum declared that he 
would, but asked time to submit the 
proposition to J. C. Hamilton, State 
Treasurer O. B. Steele and W. T. Atkin- 
son, who have been his advisers during 
the negotiations. Later in the after- 
noon, after consulting these gentlemen, 
the Mayor notified Mr. Connell that his 
agrement stood. As the council author- 
ized Mr. Bynum to act in this matter 
and reach any agreement that he saw 
proper, there is little question but that 
the agreement will be accepted by that 
body. The closing of this fight between 
the City Council and the water com- 
pany brings to an end a ten-year war. 
It means the extension of the water 
system by the company to every part of 
the city, representing an expenditure 
of about $75,000, and it means that the 
city can devote $60,000 of bonds, which 
it has had on hand for the purchase of 
the water plant, to the improvement of 
the city streets and the building of an 
additional schoolhouse. 





TRIMMING ITS BUSINESS. 





Dixie Fire Reinsures Its Risks in IIl- 
inois, Indiana & Minnesota—Con- 


tinues in Chicago. 





In line with the policy announced by 
H. R. Bush, vice-president and general 
manager of the Dixie Fire, of Greens 
boro, N. C., when he assumed the un- 
derwriting management of the company, 
business has been critically overhauled, 
and when such a course has seemed 
advisable, reinsurance has been effect- 
ed. his latter plan has been adopted 
in Illinois, Indiana and Minnesota, the 
company reinsuring its risks in all three 
states in the Delaware, of Philadelphia. 
The company retires from the staies 
named, continuing only in Cook County, 
where it is represented by L. S. Mace 
any. 

That the business of the Dixie was in 
need of a drastic overhauling, no one 
familiar with the policy of its former 
management doubts, and Mr. Bush 
entitled to credit for the vigor with 
which he has applied the pruning hook. 


is 





CLEANING THEM UP. 





Another Mutual Company to be Liqui- 
dated by the New York Insurance 
Department. 





Examination of the Genesee Valley 
Fire Insurance Company, of Rochester, 
having disclosed it possessed of assets 
of but $2,288.82, while its liabilities to 
taled $7,185.17, the concern, upon ap- 
plication of Attorney General O'Malley, 
has been turned over to the New York 
Insurance Department for liquidation. 
Thus one by one the picayune mutua’s, 
that are useful to none save their res- 
pective secretaries, are being forcefully 
retired, 








TWO HUNDREDTH YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 
FOUNDED 1710 
United States Branch: 

54 PINE STREET, NEW YORK 
Western Department : 

171 LA SALLE STREET, CHICAGO 
Pacific Department: 

N. E. Cor. Sansome and Sacramento Streets 
SAN FRANCISCO CAL. 


Agents Wanted at Unrepresented Points 











PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 
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VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 

















HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 


Excess Lines handled anywhere. Good 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 








Surplus Lines Department 


Affords agents and brokers the best 
facilities for supplying reliable indemnity 
We are Attorneys in the United States for 

THE CENTRAL INSURANCE CO. 

Limited, of London 
ESSEX & SUFFOLK EQUITABLE INS- 
SOCIETY, Ltd., of Colchester 
LEATHER TRADES *& GENERAL IN- 
SURANCE C0., Limited, of Liverpool 
THE LEGAL INSURANCE COMPANY 
Limited, of London 
BINDER CONTRACT (Guaranteed Under- 
writers) at Lloyds, London 


Only legitimate surplus lines at full tariff rates 
entertained on the heavy value risks after the capacity of 
the local agents hausted.—Your business protected. 
Capacity, $40,000 nsprinklered risks and $100,000 on 
sprinklered risks.—Liberal commissions.—Strong Com- 
panies.~Lowes adjusted and paid through this office. 
Applications by mail or telegraph receive prompt attention. 


Fred S. James & Co. 


84 William Street 
New York 
Chicago Office: 171 LA SALLE ST 














CHAS. H. POST, U. S. Mgr. 


Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 











New Jersey Office: ENGLEWOOD, N. J. 


MYRON W. ROBINSON 


New Jersey State Agent For 


THE AMERICAN LIVE STOCK INSURANCE CO. 


INDIANAPOLIS, IND. 


New York City Office: MILLS BLDG. 


Local agents wishing to add a growing and profitable branch of 
insurance to their agency should communicate with me at once 


$100,000 deposited with Auditor of State for protection to policyholders 





—————— 
a 





Capital Stock 





TOTAL ASSETS 





Proposed Home 
Office Building 


Reinsurance Reserve,...............- 
All other Liabilities 


NET SURPLUS...............02.0-- 
a ee $5,052,624.00 


FIREMEN’S INSURANCE CO. 


NEWARK, N. J. 


Statement January 1, 1909 


1,663,370.13 
152,129.68 
2,237,124.31 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 


A. H. HASSINGER, Secretary 
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105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 





COMMONWEALTH FIRE INS. CO. 


OF TEXAS 











WHILDEN and HANCOCK 
GENERAL AGENTS 


- NEW YORK CITY 


REPRESENTING 


REPUBLIC UNDERWRITERS 


New York, Pennsylvania and New Jersey 


FLORIDA HOME INS. C0. 


COMMONWEALTH FIRE INS. CO. 


Correspondence Solicit 
Unrepresented Points 
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N.J. Penna. Del. and W. Va. 


ed From Agents at 
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CAUGHT. 


OLEAN FIRE BUG 





Police of City Capture Youth Who Con- 
fesses to Burning Three Proper- 
ties. 

Just as he was about to set fire toa 
nox car in the Olean, N. Y., yards of 
the Pennsylvania railroad, Victor Clark, 
fourteen years of age, was nabbed by 
the police of his home city several days 
ago. Closely questioned the boy admit- 
ted having started three previous fires, 
one of which caused the destruction of 
the Gillingham lumber sheds. He de- 
ried any connection with the burning 
of the Whitney Hub factory or the Troy 
P.aning mill, though the police are in- 
clined to the theory that he had a hand 
in both events. 

Recommends Payment of Reward. 

Addressing the common council of 
Olean, under date of the first inst., 
Mayor W. H. Mandeville, said: 

“During the month of August there 
have been an unusual number of fires, 
(8 fires), in our city, with large losses 
and the origin of some of them cannot 
be satisfactorily accounted for. They 
would have been much more disastrous 
had it not been for the faithful work of 
our fire department, 

“T would suggest to your Honorable 
Lody the propriety of offering a reward 
of $500 to be paid upon the convicticn 
of an incendiary who may have caused 
a fire in any building in our city. This 
reward to be paid to any person or per- 
sons who furnish the evidence to con- 
vict any person or persons of being an 
‘neendiary.” 








TO REPORT ON F-P MACHINE. 





Incandescent Light & Stove Company 
Again Seeks Approval for Its 
Lighting System. 





The gasolené lighting committee of 
the consulting engineers of the National 
Board, according to the ‘“‘Western Un- 
derwriter,” will meet at Boston, Sept. 
10 to pass finally on the proposed new 
rules for the installation of gasolene 
lighting devices, and to finally approve 
or disapprove some of the devices that 
have been tested in the Underwriters’ 
Laboratories. 

One of the machines that has been 
tested is the F. P. machine of the In- 
candescent Light & Stove Company of 
Cincinnati. This company has been 
trying for years to have its machine ap- 
proved, but has been unsuccessful, be- 
cause the tank is located inside the 
building and contains more than one 
gallon of gasojene. It claims that its 
Model C is absolutely safe, because no 
fire can ever get at the gasolene. In the 
laboratory test a machine was installed 
and eleven times a fire was built around 
it. Each time when the heat brought 
the vapor to a pressure of eighty pounds 
the safety device operated and the tank 
was emptied by the escape of the vapor 
to the outside of the building through 
the escape pipe. In the hydrostatic test 
the tank did not burst until the pres 
sure reached 560 pounds. The company 
claims that the difference of 480 pounds 
is the margin of safety, which is equal 
to 600 per cent. 

Until lately the company has been 
selling its machines principally in the 
East, especially in Pennsylvania, Mary- 
land, New Jersey, Delaware and the 
District of Columbia, where no addi 
tional charge is made by the under- 
writers where the machine is installed. 
It has decided, however, to again push 
its business in the West and is making 
a strong effort to have the charge re 
moved. 

The original Dean schedule did not 
provide for gasolene lighting systems. 
The new Dean schedule controlled by 
J. V. Parker makes a charge of 10 per 
cent. for unapproved systems and an- 
other 10 per cent. where more than one 
gallon is kept inside the building. The 
F-P machine is therefore subject to a 
charge of 20 per cent. of the basis rate. 
The effect of this is to prevent the ma- 
chine being used in large risks. Ona 


. LP tee aa a , : cy a oo 
risk carrying $5,000 or $10,000 insur- Incendiarism Suspected at Morristown,)| ‘‘The Leading Fire 


ance the addition to the premium is 
not great, but on larger risks it is con- 
siderable. The company is endeavoring 
to have Mr. Parker suspend the charge 
for a few days until the action of tae 
committee at Boston is known. It is 
hoped that the committee will approve 
the device and also raise the limit of 
gasolene tank capacity from one to six 
gallons, which is the capacity of its 
largest machine. 

As 60,000 of the Model C machines 
have been put out since 1901 the im- 
portance of the committee’s action can 
be seen. ‘Since the company has been 
devoting its attention to the Middle De- 
partment local agents in Western Union 
territory have had a rest, but in view 
of the company’s intention to renew its 
activity in the west the matter prom- 
ises to become again troublesome if 
the committee’s action is unfavorable. 





REACHING OUT. 





Western Fire of Utah Broadening Its 
Field—C. R. Chadwick & Co., Get 


Large Territory. 





C. R. Chadwick & Company, of Cin- 
cinnati, have been given authority as 
general agents, to write surplus lines for 
the Western Fire, of Ogden, Utah, in all 
Middle Western and Southern States. 
The same firm will likewise seek excess 
business from all parts of the country, 
save the Pacific Coast, for the Western 
National of Oklahoma City, Okla. 

The latest financial statement of the 
Western Fire reports a fully paid cash 
capital of $200,000, with surplus $100,000. 
Already licensed in Pennsylvania the 
corporation is arranging to enter New 
York, Ohio, Michigan, Indiana and other 
States. 

Chadwick and Company, who special- 
ize in the insuring of factories, and have 
exceptional facilities for aiding agents 
and brokers in the placing of large ac- 
counts, have been forced to desert their 
old offices in the Lyric Theatre building, 
for larger quarters in the new Second 
National Bank building, one of the most 
attractive office structures in Cincinnati. 





Boston Suburban Business Too Ex 
pensive. 





Of the several stories current as to 
the refusal of the Connecticut Fire tu 
follow the other companies in the Bos- 
tun office of Darling & Russell,whea Mr. 
Itussell merged with H. G. Fairfield un- 
der the firm name of Russell & Fairfield, 
that most credited declares the company 
to have been dissatisfied with the cost 
of procuring suburban business. 

Under a former administration com- 
plaint was made by the Connecticut 
Fire, as to the comparatively limitea 
number of suburban risks sent from its 
Boston agency. Mr. Russell explained 
the high cost of procuring it, but was 
assured that the expense would readily 
be born by the company. Acting under 
this understanding Mr. Russell drove 
hard for the business and procured a 
fine line of it, only to-be told by the suc- 
ceeding administration that the expense 
of its production must be sharply cur- 
tailed. In view of this reported change 
of front the decision of the Connecticut 
Fire to maintain its own office at Boston 
is not surprising. 





Don’t Want Commissionership. 





Charles A. Kloeb, of Celina, examiner 
in the Ohio state bureau of public ac 
counting and chairman of the Demo- 
cratic state central committee, has re 
signed from the bureau to become 
supervisor of agents for the Columbus 
Mutual Life of which he is a director 
Mr. Kloeb has withdrawn his applica- 
tion filed with Governor Harmon for 
appointment as superintendent of in 
surance to succeed Judge C. C. Lemert. 





Comfortable offices at 80-82 William 
sireet, New York City, have been se- 
cured by Bergen Tallman, whose ap- 
pointment as head suburban agent for 
the Firemen’s Insurance Company of 
Newark, was a recent event. 





New Jersey. 

Quiet investigation is being made by 
the police of Morristown, N. J., in an 
effort to discover whether the fire that 
destroyed three frame buildings on 
Morris street, on the night of the 3l1st 
ultimo, was of accidental or incendiary | 
origin. The latter is suspected. 

Paper torches saturated with oil 
were said to have been seen at the 
start of the fire, but this story could 
not be verified this morning. The odor 
of kerosene was easily detected. 

The buildings burned were two-s‘or, 
structures occupied on the first floor as 
stores conducted principally by Italians 
and living rooms on the second floors, 
tenanted by Wiiliam White, his brotner 
Arthur and Thomas Scott, all colored. 

When first discovered the fire was in 
the basement of Antonio Palaconia’s 
shoemaker shop, 35 Morris street. Pala 
conia is a member of the Moristown 
Italian Band and the band was giving a 
concert in the park when a still alarm 
was sent in. The man’s family were 
attending the concert, as were mosi of 
thé Italians in that neighboraood. 

Unable to check the flames with 
chemical streams, water was called for, 
but as usual, there was bursting hose 
which somewhat handicapped the fire- 
men. The flames scon spread to ad- 
joining buildings, and then there wa: 
all kinds of excitement among the col-| 
ored people whose homes were on the 
second floors. A sort of colored rescu¢ 
brigade was formed on the spot and the 
men, with white handkerchiefs about 
their faces, made several heroic at- 
tempts to save furniture. They suc 
ceeded in getting out some, but tie 
fire got so hot they could stand bui a 
couple of trips upstairs. 

The stores were occupied by Petronia 
Maragiotta, tailor shop; L. G. Brown, 
junk store; Mrs. Joseph Burd, laundry, 
and Palaconia. When the latter learn- 
ed that it was his shoe shop burning, 
he was playing his solo alto horn in 
the band. Dropping his instrument, he 
almost tumbled off the bandstand ia a 
wild effort to get to his shop. Tie 
loss is estimated at $3,000, and the 
building is owned by the Young estate. 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
Cash Assets - - + $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,063,044.01 


The real strength of an insurance company Is in the con- 
servatiom of its management, and the management of 
THE HANOVER is an absolute assurance of the seenrity 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 
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BAD TRACTION FIRE. 


Union Railway Company of New York 
City Loses Over $150,000 
—Fully Insured. 





Mystery still shrouds the origin of the 
fire that damaged property of the 
Union Railway Company, 174th street 
and Boston Road, New York City, on 
the night of the 2nd inst. The property 
had recently been put into good condi- 
tion and was under critical and con- 
stant inspection. Had the watchman 
who discovered the blaze, rung the 
alarm close at his hand, instead of run- 
ning about to find his superior officer, 
valuable time would have been saved, 
and, it is fair to assume, the damage 
wrought would have been materially 
lessened. 

The Union Railway Company is in- 
sured under a schedule that aggregates 
$180,000 indemnity on the burned prop- 
erty being as here recorded: on build- 
ing, $27,500; on machinery, $5,000; on 
cars, $125,000. 





FIRE LOSS AT READING, PA. 





That for Month Heavy Because of the 
Abattoir Fire—Number 
of Alarms. 





Had it not been for the burning of the 
Abattoir, the fire loss of Reading, Pa., 
would have been very light. According 
to the report of Chief Miller 18 alarms, 
were received as follows: 

July 23, 7th and Washington streets; 
personal property loss, none; insured; 
owner, Reading Company; owner of real 
estate, Reading Company; loss, small; 
insured; cause, sparks from a locomo- 
tive. 23, 321 Elm Street; personal prop- 
erty loss, none; insured; owner, Key- 
stone Coffee and Spice Mills; owner of 
real estate, Davis & Wilhelm; loss, 
none; insured; cause, boiler. 26, 612 
North 9th street; personal property loss, 
$20; not insured; owner, George Sieg- 
fried; owner of real estate, Katie 
Schwartz; loss, $20; insured; cause de- 
fective flue. 28, Front and Exeter 
streets; personal property loss, none; 
insured; owner, Carpenter Steel Works; 
owner of real estate, Carpenter St2cl 
\Vorks; loss, small; insured; cause, 
sparks from hammer. 30, 120, 118% and 
122 South 3d street; personal property 
loss, not adjusted, $10 and $150, respec- 
tively; insured, not insured and insured, 
respectively; owners, Esterly & Esterly, 
Edward Brooke and F. P. Lauer, respec- 
tively; owners of real estate, Esterly & 
Esterly, Estery & Esterly and F. P. 
Lauer, respectively; loss, not adjusted, 
$20 and $150 respectively; insured; 
cause, unknown. August 3, 1056 Ben- 
ner’s court; personal property loss, 
none; not insured; owner, B. F. Weit- 
zel; owner real estate, J. G. Longender- 
fer; loss, small; insured; cause, 
matches. 3, 1328 North 10th street; per- 
sonal property loss, $10; not insured; 
owner, M. A. McGee; owner of real 
estate, M. A. McGee; loss, $5; insured; 
cause, defective flue. 4, 1059 Muhlenberg 
street; personal property ioss, small; 
not insured; owner, J. Belles; owner 
real estate, W. J. Fox; loss, $25; insur- 
ed; eause, oil stove. 5, 327 South 9th 
street; personal property loss, none; not 
insured; owner, J. Griesemer; owner of 
real estate, Mary Griesemer; loss, none; 
not insured; cause; electric wires. 5, 6th 
and Penn streets; personal property 
loss, $183.73; insured; owner, Dives, 
Pomeroy & Stewart; owner real estate, 
Dives, Pomeroy & Stewart: loss, none; 
insured; canse, explosion of alcohol. 5, 
1426 Cotton street; personal property 
loss, small; not insured; owner, J. Her- 
ring; owner of real estate, J. A. Gan- 
ster; loss, $20; insured; cause, over- 
heated stove. 5, 6th and Douglass 
streets; personal property loss, $50; in- 
sured; owner, Reading Company; owner 
of real estate, Reading Company: loss, 
mall; insured. 9, 127 South 3d street 
personal property loss, small; insured; 
owner, Albert Yost; owner real estate, 
Alpert Yost; loss, small; insured; cause, 


oil lamp. 10, Front and Robeson streets; 
personal property loss, none; not insur- 
ed; no owner; owner of real estate, 
Charles A. Durell; loss, none; not in- 
sured; cause, grass burning. 10, 12th 
and Pike streets; personal property loss, 
none, no owner; not insured; owner of 
real estate, Kate S. Muhlenberg; loss, 
none; not insured; cause, grass burning: 
10, 7th and Windsor streets; personal 
property loss, none; insured; owner, 
Reading Company; owner of real estate, 
Reading Company; loss $50; insured. 
12, 316-320 Bingaman street; personal 
property loss, not adjusted; insured; 
owner, Reading Abattoir Company; 
owner of real estate, Reading Abattoir 
Company; loss, not adjusted; cause, un- 
known. 15, 34 North 7th street; personal 
property loss, none; not insured; owner, 
J. DeMopoulos; owner of real estate, 
Hampden Knitting Mills; loss, $10; not 
insured; cause, sparks from locomotive. 
ing, Pa., on the charge of burning the 
home of James Reifsnyder of Cumru. 





FIRE INSURANCE CODE. 





Arrangement fcr Intelligent and Con- 
fidential Use. Prepared by 
Chicago Men. 





W. C. Coe, connected with a Chicago 
local agency, and R. H. Ross, have got 
ten out the C. and R. Fire Insurance 
Code in a five letter code arrangement 
covering all phrases used by fire in- 
surance interests in telegraphic trans- 
mission. They hope to get this uni- 
versally adopted as a means of com 
munication between companies, specia) 
agents, adjusters, local agents and 
brokerage firms. There is no universal 
code in fire insurance. All the phrases 
used in business have been gathered 
together and compilers of new code 
feel that not only will money be saved 
by use of their code but it will be great 
protection for confidential telegrams. 





Olean, N. Y., to Have Auto Fire Trucks. 





Olean, N. Y., is to add one automobile 
fire truck to its fire protection equip- 
ment, and, if after a thorough trial, the 
apparatus prove satisfactory, a second 
one will be purchased. 

The car selected is a combination 
hose and chemical truck. It carries 
two twenty-five gallon chemical en- 
gines, two hundred feet of chemicai 
hose and ten men, together with 
ladders, one a 


UWO | 
24-foot extension and tue | 


ciher a fourteen foot wall or roof lad-| 


der, and a hand extingunisher. 

The forty horse power motor, A. i. 
A. M. rating, is capable of driving the 
truck at the speed of thirty 
hour. The wheel base measures 


miles 93n | 
125 | 


inches and the tread is 60% inches. In| 


cese the council should decide to take 
two of the machines, the price for both 
will be $9,200 or $9,300, depending upon 
the sort of tire decided upon. This -n- 
cludes all of the equipment, except the 
water hose. When the first car is ship- 
ped a man wili be sent from the factory 
and a two week’s trial will be given the« 
cer before the council accepts it. 





PLAN CREAT SAFEGUARD. 





(Continued from page 1.) 
cations were then prepared and bids ad- 
vertised for. 

This did not complete the trouble. 
The Edgemoor Iron Company, builders 
of boilers, objected to the form of the 
specification, and at the instance of the 
company’s attorney, W. Cabell Bruce, 
the bids were thrown out on the ground 
that they practically prevented compe- 
tition. A delay of two months resulted. 
New specifications were prepared, and, 
in spite of the efforts of the Fire Board, 
the contract was awarded to the Edge- 
moor Iron Company for the boilers, at 
$41,230, last July. 

The contracts for the pipe line and 
pumps had been awarded in June to the 





Pittsburg Valve Foundry and Construc- 
tion Company at $319,900 and the Allis 
Chalmers Company at $65,970, respec- 
tively. It is the Pittsburg Valve Foun- 
dry and Construction Company which 
has been sinking test holes through the | 
pipe line district since August 13. These | 
test holes are to determine the nature of | 
the underground obstructions and the | 
character of the soil. Dadectunately | 
there are a great many pipes under- 
ground, even in the downtown section, 
of which there is no record. 





New Jersey Agency Appointments. 





Assurance Co. of America, Robert ©. 
Rathbone, 2nd, Englewood. Atlas, Rey 
n9lds & Delhagen, Bloomfield. Conti- 
rental, John R. McNeill, Palmyra; Wil- 
Lam A. Halcomb, Trenton. Delaware, 
Aithur J. Steel, West Collingswow i. 
German, Frederick J. G. Hardy, Grant- 
wvod. Girard, Henry J. Russell, Jersey 
City. Hartford, W. Earle Cass, Rose- 
land; Charles W. Carey, Florham Pari; 
Madeline O. Hegarty, Andover; Thomas 
McCord, Mountainview; Henry D. 
Mead, Hanover; Mare & Daier, Haw-| 
thorne; John H. Polhemus, Whippany; | 
Melvin D. Smalley, Lincoln. Home, | 
William S. Hine, Glen Ridge; Andrew 
B. Horgan, Bloomfield; Samuel Louda, 
Elizabeth. Law, Union & Crown, Cecil 
R. Anderson, Washington. London As-| 
surance, Jenkins & Marshall, Upper 
Montclair. Peonles National, Robert M. | 





Offord; Herbert J. Morrisse, Passaic; | 
Robert L. Patterson, Elizabeth. Scot-| 
tish Union, Ciement R. Lippincott, Mor- 
r:stown. Springfield F. & M., Jacob F. | 
Imhoff, Glassboro; Simmons & Gond-| 
vin, Millville. Sun Office. Robert Wat- | 
son Purdy, Bogota. Westchester, John 


R. MeNeill, Palmyra. | 


BRITISH AMERICA 
ASSURANGE CO. 


FIRE AND MARINE 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 
ee ee ore $1,545,433 
Surplus in U. S. $481,771 
HON. GEO. A, COX, President 

W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen, Mgr. 
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Phone 807 Worth 


USE PRINTERS 


It pays LARGE DIVIDENDS when circulated in proper form 
We do all kinds of JOB and CO/SIMERCIAL 
PRINTING to satisfy the most discriminate 

WILL SUBMIT ESTIMATES ON ALL WORK 
D. R. THOMPSON 


INK 


28 ELM ST., N. Y. C. 











CONFLAGRATION PROOF 


CALIFORNIA INSURANCE C0.+ 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° . $400,000 
All Liabilities, including Reserve ° 381,653 
Total Assets . . ° 978,605 
SURPLUS to Policy "Holders . 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve . ° ° 105,175 
Increase in Surplus ° ° 45,764 


This Company has a record ‘unequaled i in the 
history of the Insurance business 


FRANK C. STURTEVANT 


MANAGER EASTERN DEPARTMENT 
) HIA 


FOURTH AND WALNUT STREETS, PHILADELP 








Fire Insurance 


ee 








GERMAN AMERICAN INS. CO. OF N. Y. 
PHOENIX INS. CO, OF HARTFORD, CONN. 
SPRINGFIELD F. & M. INS. CO. OF MASS. 


J. M. DONALD, AGENT 
24 COURT STREET, BROOKLYN 
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CASUALTY AND 


SURETY HAPPENINGS 





PURE SPECULATION. 





No Basis for Reported Appointment of 
Lawson and Webb as Managers of 
London Guarantee & Accident. 


F. W. Lawson, acting United States 
menager of the London Guarantee & 
Aceident Company of England, is our 
authority for declaring as purely specu- 


lative the reported appointment of 
George D. Webb and himself as man- 


agers for the corporation in this coun- 
try in succession to the late Captain A. 
W. Masters. 

Sarly in October General Manager 
Strong, will visit this country from the 
other side, and after a careful review 
of conditions at close range, will de- 
cide as to the future management of 
ihe corporation in the United States. 
Meantime Mr. Lawson, is in charge, 
as he nad been for the two 
years preceding the death of Captain 
Masters, and is not concerning himself 
as to what his future is to be, his in- 
terest centering about the affairs of the 
London Guarantee with which he has 
been identified for seventeen years, 





MAY END RATE WAR. 
Managing Underwriters Considering 
Measures to Put Massachusetts 
Business on Firm Basis. 








Providing the plans put forward at an 
informal gathering of managing under- 
writers held in New York City some 
days ago, are adopted, the burglary in- 
surance ratcs war, that has been waged 
ir Massachusetts for some weeks past, 
will cease, and the business of the State 
be once more put upon a sane basis. It 
is suggested that instead of charging $10 
for the first $1,000 of insurance the rate 
be made $7.50 for the first and secoad 
thousand with $5.00 for each subsequent 
thousand. It is believed that these 
figures will be acceptable to the Massa- 
chusetts Bonding and Investment Com- 
pany, as will also the suggestion that 
the regular form of policy be used, and 
that the business be written under such 
regulations as obtain in the metropolis. 





NEW JERSEY GENERAL AGENTS. 
Travis and Duffy, of Newark, to Repre- 
sent Bankers Surety Company 
in the State. 





Travis ani Duffy, of Newark, who 
were appointed New Jersey State agents 
for the Bankers Surety Company, of 
Cleveland, some weeks ago, are prepar- 
ing to establish local representatives 
throughout that territory. Both Mr. 
Travis and Mr. Duffy are well known 
n New Jersey City, having been 
prominent in political and newspaper 
circles. 





Liability Claims Are Unusually 
Numerous. 





Very general complaint is heard about 
the offices of the liability companies re- 
garding the unusually large number of 
claims reported during the mid-summer 
months. Ordinarily there is a_pro- 
1cunced falling off in reported acciden‘s 
in July and August, and the experience 
of these months is counted upon to off- 
set the losses of the earlier part of the 
vear. So far from experiencing a di- 
minution in the number of mid-summer 
claims, companies generally report an 
increase and the general loss ratio for 
1209 is bound to be adversely affected 
in consequence. 

Managers attribute this unusual con- 
dition to the rapid resumption of manu- 
facturing. especially in plants that have 
lain idle for a considerable period there- 
by allowing’ the machinery to become 


defective, while the workman lose that 
skill secured through constant applica- 
tion.—"The Standard.” 

As the receipt of each and every no- 
tice of accident means the reserving of 
over $25, even where as is frequently the 
case, the “accident” reported is not more 
than the pinching of a man’s finger, it 
will readily be appreciated what the 
present claim record means to compa- 
nies. A heavy increase in reserve ac- 
counts with a corresponding shinkage in 
net surplus funds, may be looked for 
when 1909 statements are filed. 


ADDS OTHER LINES. 





Continental Casualty to Write Burglary 
and Plate Glass Insurance—-C. S. 
S. Miller With Company. 





In a letter to the field force of the 
Continental Casualty Company, of Chi- 
cago, President H. G. B. Alexander, 
says: 

“With the obvious return of ‘good 
times’ all over the country and in re- 
ponse to the eager inquiries of three 
thousand alert, energetic agents as to 
when they might write other lines than 
accident and health, the Continental 
Casualty Company has concluded to es- 
tablish new departments. 

“Burglary and plate glass insurance 
will be installed in the near future. This 
step was not taken until a deliberate 
survey had been made of the present | 
conditions and future developments had | 
been considered. It is so patent that 
these two lines naturally flow together | 
with accident and health insurance that 
this determination was reached very 
quickly after it was decided to add to 
‘he present departments. 

“Mr. Chauncey S. S. Miller has been 
engaged as an assistant to the president 
in formulating plans for installing the 
new departments. Mr. Miller’s experi- 
ence for the last five years as secretary 
and treasurer of a company writing mul- 
tiple lines, and his acquaintance with 
general conditions make him eminently 
fitted to perform this work, and it is felt 
that the efficiency of the Continental's 
producing force in every state and terri- 
tory can be increased and their energies 
stimulated by enabling them to write 
additional lines.” 

Since control of the Continental Cas- 
alty passed into the hands of Mr. Alex- 
ander, the progress of the company has 
been remarkable. That it will continue 


NEBRASKA BONDING RATES. 





State Representative Still Endeavoring 
to Get Experience of Surety 
Companies. 





Representatives from the Nebraska 
Insurance Department are still in New 
York endeavoring to ascertain from 
surety writing companies their experi- 
ence with various classes of risks. As 
few offices aside from the American 
Surety and the Fidelity & Deposit, of 
Baltimore, have a classification covering 
a period of sufficient length as to prove 
of any particular worth, slow progress 
is being made by the Nebraskans in 
their quest. 

The American Surety Company is 
waging a vigcrous, albeit single hand24 
fight against the constitutionality of the 
Nebraska law which seeks to fix the 
price at which the surety writing cor- 
porations shall sell their indemnity in 
that state, while the companies gener- 
ally are in large measure calmly ignor- 
ing the State tariff, and demanding rates 
that seem to them commensurate with 
the hazard assumed. 





The Maryland general agency of the 
New Amsterdam Casualty Company, of 
New York, has been placed with J. T. 
Robertson & Co. of Baltimore. 


OPTIMISM AND PESSIMISM. 





The pessimist hesitates, and loses both 
time and opportunity; the optimist 
makes the best of everything now, and 
builds himself up, steadily and surely, 
until all adversity is overcome and the 
object in view realized. The pessimist 
curbs his energies and concentrates his 
whole attention upon failure; the opti- 
mist gives all his thought and power to 
the attainment of success, and arouses 
his faculties and forces to the highest 
point of efficiency. The pessimist waits 
for better times, and expects to keep on 
waiting; the optimist goes to work with 
the best that is at hand now, and pro- 
ceeds to create better times. The opti- 
mist is an inspiraton to everybody; the 
pessimist is a wet blanket. The pessi- 
mist pours cold water on the fires of his 
own ability; the optimist adds fuel to 
those fires. The pessimist links 
his mind to everything that is Jos- 
ing ground; the optimist lives, thinks 
and works with everything that is deter- 
mined to press on. The pessimist places 
a damper on everything; the optimist 
gives life, fire and go to everything. The 
pessimist repels everything; the opti- 
mist attracts everything.—General’s 
Monthly Review. 








to go forward the decision announced | 
above to add new branches, sufficiently | 
attests. Mr. Alexander has proven him- | 
self a leader in the personal accident 
field, and may be counted upon to be a 
factor in burglary and plate glass insur- | 
ance lines. 








Stocks of Baltimore Casualty Com- 


panies. 





The stocks of the local casualty and 
surety companies are on the high mar 
ket values. All seem to be doing well 
in a business sense and a demand for 
the stock has made the high prices. 
The American Bonding, which in 1908 
sold as low as $45 per share and as 
high as $60, is now being quoted at $71 
per share. The Fidelity & Deposit 
Company had a low sale in 1908 of 
$111 per share and a high sale of $150, | 
but is now being quoted at $162.50. The 
Maryland Casualty, the par value of | 
which is $25, is now being quoted at | 
$110.50 per share; the low value in 1908 | 
was $56 and the high value $78. The 
reason for the high value now is the 
possible stock dividend of 25 per cenit. 








that will be made at the end of th 
year. The United States Fidelity & 
Guaranty nad a low value in 1908 of 


$100 per share and a high value of $115: 
now it is being quoted at $132.—Balti- 
more Underwriter.” 














AN AGENCY CONTRACT 


The Title Guaranty & Surety Company 
SCRANTON, PENNA. 


is a valuable asset to any insurance office 


CAPITAL AND SURPLUS OVER $1,250,000. 

L. A. WATRES, President 
M. M Townshend, Supt. of Agencies 

AGENTS WANTED IN UNCOVERED TERRITORY 


—WITH— 


JOS. A. SINN, Mer. Surety Dept. 











Have You a Connection With a 
Desirable Accident and Health Company? 


IF NOT, WHY NOT? 
THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


290 BROADWAY, NEW YORE orTy, 
Issues a line of contracts which give ADEQUATE PROTECTION and 
COMPLETE SATISFACTION to Policyholders, 


Write, if- you are interested, to 


LOUIS H. FIBEL, President. 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
FOR THE...... 


SECURITY CASUALTY CO. 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 











LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’l Manager 
Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 





F. J. Walters 
Resident Manager 


45-49 Cedar St. 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,——— 
——~—-New England 




















September 9, 1909. 





THE EASTERN UNDERWRITER. 





TO LEARN THE TRUTH. 





New York Insurance Department Now 
to Examine American Credit In- 
demnity Company. 





Aroused by ‘the action of the Massa- 
husetts Insurance Department regaid- 
ag the American Credit Indemnity 
‘ompany of St. Louis, the New York 
nsurance Department is now anxious 
© know more particularly the status 
f the concern, and has sent a rep- 
esentative to St. Louis to examine its 
iffairs. Once the report of the latter 
ye made public, light wili doubtless ne 
hed upon the sudden desire of former 
resident Phelan to seek “rest,” and 
he willingness of the Company’s di- 
ectors that his request be complied 
vith. . 





NEARLY READY TO START. 





=mpire Casualty Company Soon to 
Have Capital 
Paid Up. 





Secretary Lee J. Fristoe, of the Em- 
ire Casualty Company, which is being 
ganized in this city, stated to a rep- 
esentative of The United States Re 
iew that the company’s capital is now 
argely subscribed and is in very satis- 
factory shape almost $100,000 having 
ilready been paid into the ‘treasury of 
he company. 

Mr. Fristoe confidently expects that 
he company will be ready for examina- 
ion by the Insurance Department about 
October 1, after which it will at once 
tart active operations with $150,000 
paid in cash capital and an abundant 
urplus. Those in charge of the com- 
j;any have decided to start with $150,090 
capital in order that the company may 
qualify for health and accident and 
several other casualty insurance 
branches.—“‘United States Review.” 





ITS CAPITAL TO BE DOUBLED. 





Indiana and Ohio Live Stock Insurance 
Co. to Add $100,000 to Present 
Figure. 





To enable it to extend operations into 
additional territory the capital of the 
Indiana and Ohio Live Stock Insurance 
Company of Crawfordsville, is to be 
increased from $100,000 to $200,000. 
Since its formation in 1886 the com- 
pany has pursued a conservative course, 
and one that has gained for it the 
complete confidence of the underwrit- 
ing fraternity. 





DRYDOCK A HOODOO. 





Continued Trouble in the Construction 
of No. 4 at Brooklyn Navy Yard. 





For years Drydock No. 4, in process of 
construction at the Brooklyn Navy 
Yard, has proven a hoodoo to the con- 
tractors that have successively attempt- 
ed its erection. The American Fidelity 
Company of Vermont, was on the bond 
ot the original contractor, and still has 
a contingent liability on the work. As 
engineers assert a bed of quicksand un- 
derlies the building site, making it im- 
possible to get a substantial base, the 
surety company is not worried lest it be 


called upon to make good under the 
terms of its bond. Meantime other con- 
tractors andcthersurety companies have 
become interested in the work, which is 
in such condition as to force the Govy- 
ernment officials to do a lot of serious 
thinking in the premises. 





A Mid-Summer Yarn. 





Dame rumor had industriously circu- 
lated a story to the effect that the 
Employers’ Indemnity Company of 
Philadelphia, had applied to the Penn- 
sylvania Insurance Department for an 
amendment to its charter, and when 
this was granted entrance into New 
York State would be sought. The «ale 
is denied in toto by S. Charles Bunting, 
Jr., the company’s superintendent of 
agencies. 





July Embezzlements. 





From press reports carefully tabu 
lated ‘by the Fidelity and Casualty Com- 
pany, of New York, the embezzlements 
of the country for the month of July 
aggregated $1,386,215, segregated as 
follows: 

Banks and Trust Companies $1,046,602 


Beneficial Associations ..... 141,709 
Pe MP TOOD: Since sccéscean 83,675 
General Business ........... 73,229 


Insurance Companies ....... 5,200 
Transportation Companies .. 10,148 
MEIGCOMAROOUS 2. ccc cccsccces 25,652 





Gets New Jersey General Agency. 





Hugh Neison, of Elizabeth, has been 
appointed New Jersey general agent for 
the General Accident Company in all of 
its lines, and in addition has been given 
the local representation for his home 
city of the Aetna Indemnity Company. 
In the short period that he has estah- 
iished his agency Mr. Nelson has been 
ziven the Elizabeth representation of 
several leading companies, and has se- 
cured for each a promising line of busi- 


ness, 





Tomlins Home Again. 








| representation by Sanders & 


After a swing about the country, in| 


the course of which he went as 
West as San Francisco, William M. 
Tomlins, Jr., president of the Empire 
State Surety Company, is again in New 


far | 


York, and, as usual, up to his elbows 


in hard work. 





Licensed in New Jersey. 





The (Marine Protec.ive Association 
of Worcester, Mass., recently changed 
from a fraternal association to a stock 
company with $100,000 capital. 
been licensed in New Jersey to trans- 
act personal accident and health in- 
surance. 





Early last week the Southern Insur 
ance Company, newly formed at Nash- 
ville, Tenn., began writing business 
While organized to transact life, health 
and accident insurance, the company 
is only writing the last two named 
branches yet. 








MARINE, ACCIDENT 
AND PLATE GLASS 


RNST THALMANN, of 
STUYVESANT FIsH, 
C. H. FRANKLIN, U.S. Mgr. and Attorney 





THE FRANKFORT 
INSURANCE Co. 


of Frankfort-On-The-Main, Germany 
——ESTABLISHED 1865—— 
United States Department, 100 William Street, New York, N. Y. 
TRUSTEES : pacuanp DELAFIELD, Pres. of National Park Bank 


denburg, 
214 Broad 


INSURANCES TRANSACTED 


LIABILITY— 
Employers General Vessel Owners 
Public Landlords Contingent 
Teams Elevator 


Druggists & Physicians Industrial Accident & Health 
AGENTS WANTED FOR UNOCCUPIED TERRITORY 


Thalmann & Co. 
New York 
JNO. M. SMITH, Sec. U. 8. Branch 


way, 
Burglary 
Workmen's Collective 
Individuai Accident & Health 





has | 








have you to offer? 


Will buy or absorb the subscriptions to stock in 
a Casualty Insurance Company where for any reason 
the organizers desire to sell or abandon plans. 


What 


Strictest confidence assured. 


BOX No. 17 


EASTERN UNDERWRITER 








BONDS—CASUALTY 








IF 


you 





AGENTS | Can command Bond 


or Casualty business 


Are seeking an 


Agency connection 


Are not representing 


another like Company 


- 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY or NEW YORK 











New Jersey Agency Appointments. 





American Bonding, James W. Lent, 
Agency, Bernardsville. American Cas- 
ualty, William P. Crooks, Jersey City; 
George S. Ferguson, Asbury Park; Jos- 
eph V. Keating, Madison; Randolph 
khoss, Jr., Beimar; James Van Billard, 


Phillipsburg. Fidelity & Casualty, 
Jumes A. O'Connell, New Brunswick. 
Great Eastern, Amolden J. L. Stumpf 


Hoboken. New Amsterdam, George F. 
Casler, Newark. North-American Acci- 
dent, Glen K. Wise, Newark. Philad2l- 
delphia Casualty, Joseph R. Moreland, 
Paulsboro. Security Casualty, Myron 
W. Robinson, Englewood. 





A second office will be opened in 
New York City by the Bankers Surety 
Company of Cleveland, Edward G. Eib 
ler, now of St. Louis, being appointed 
as its manager. This department wil! 
in nowise interfere with the present 
Flanders 





The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 


President 
Capital. . ° ° ° $500,000 
Total Assets, April 1.1909 $1,427,564 
Surplus (Policyhoiders) $714,598 
AFE 
S UPERIOR P oricies 
ATISFACTORY 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 























LETT Cd, 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 


CUNNINGHAM & CO. 


1 LIBERTY ST. 

New York City 
GENERAL AGENTS 
Personal Accident and Health 
Department of 
The 
COLUMBIAN 
NATIONAL LIFE INS. CO. 
of Boston, lass. 

The most up-to-date Accident and 
Health Policies issued 
Health Policies issued separately 











Home Office, 


TE GL 


AND HEAL 


DANIEL D. WHITNEY, Vice-Pres. 


PLA ASS 
PERSONAL dposaans 


THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
47 CEDAR STREET 
Chartered 1874 


POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, 
8. WM. BURTON, Sec 
RELIABLE AND ENERGETIC AGENTS WANTED 


President 
ALONZOG 


BROOKS, Asa’t So« 








Court, and covering ali 


miscellaneous require- 


ments 

Fidelity Bonds guarantee- 
ing the honesty em- 
ployees in positions of 
public and private trust 


THE A TNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 
EXECUTES :—Surety Bonds, Contractors, ISSUES : 


Burgiary insurance Policies 
Plate Glass Insurance Policies 
Personal Accident Policies 
and 


Health Insurance Policies 


We have desirable territory for Agents and would be giad to correspond 
with business producers 


THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 
































UNITED SURETY COMPANY 


THE EASTERN UNDERWRITER. 
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BALTIMORE MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomN. 








SALARIED FIELD MEN 
THE SECURITY LIFE INSURANCE COMPANY OF AMERICA 


ROOKERY BLDG., CHICAGO, ILL. 


Would like to hear from men with clean records 
in Ohio, Tennessee, Missouri, Kansas and Illinois 


WANTED 






W. 0. JOHNSON, President 








Address President’s Office } 
J. B. SELLS, Assistant to President | 
' 
























Life 


The lignan States 


INSURANCE 
COrMIPANY 


WILMER L. MOORE 
PRESIDENT 


Desirable territory available. 
Policy contracts up to date. 
Liberal Contracts to Agents. 


General Offices: 


ATLANTA, GA. 





















Pall that hel 
RIGHT CO) 


investigating co: 
most in a practic 
Cc. H 





. JAC KBON.. Supt of Agencies, 


effort nor too small to be out c 
the SECURITY MUTUA 
“8 — a view to connecting with on» which ‘ill —- 
wr 





THE SATISFACTION OF 


DOING THINGS 


~-getting names on the dotted line, or in other words, 

making real money in sizable amounts, It isn’t im- 
7 possible to DO THINGS. It isn’t lucky chance or a 

@ man win, WORKING with the 
PANY—that’s all there is to it. For 
instance, a company that sells policies that the PEO- 
PLE WANT and wiil buy—that they cannot afford to 
do without, WorKING with « company that WORKS 
WITH you—that actually does aise to help you, 


One that will give you a “square When ~~ 
five to the point where you want to connect with a 
ive company—not too » large to Ay preciate meritori- 


BrncHamTon, N. ¥. 


the race, kage 
AL LIFE. If you are 








American National 
Life Insurance Co. 


Lynchburg, Va. 


STOCK SALESMEN 
WANTED 









of One Million Dollar Casualty and Life 
Insurance Company. 
Biggest in the South. 
Home Office in Memphis. 
500 strong letters of Endorsement 
from Stockholders among leading 





‘«* The most progressive, 
conservative 
Company.” 








Bankers, Manufacturers and Mer- 
chants. 

Write with references, present and 
past connection, to 


Southern 





AGENTS WANTED 


in Virginia, North Carolina, 
South Carolina, Georgia, Mis- 
sissippi and Texas. 










Great Southern Insurance Company 
Field Headquarters 
James Bldg., Chattanooga, Tenn. 
or 


Memphis Trust Bldg., Memphis, Tenn. 






















































RATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


STAD 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 


ROBERT D. LAY, Secretary 


- $ 
- 1,167,464 28 
- 5,848,855 77 
- = 23,968,070 00 


495,980 03 


Increase in Gesntes Pend, - - ° ° 2 
° Increase in Yearly Income, :s + « @ © 
RECORD Increase in — ¥. - - ° ° 
ncrease in Insurance in Force, - 
SIX VEARS EXCEPTIONAL OPPORTUNITIES FOR MEN OF ABILITY 


ILLINOIS LIFE 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 












INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 
& 











EMPIRE LIFE INSURANCE COMPANY 


Peters Building 


A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 












HOME OFFICE 
ATLANTA, CA. 


Reserve Company, 











Missouri, Ohio, 
Illinois, and Kansas. 


Arkansas, 





ASSETS > - - - 
INSURANCE IN FORCE ” ~ 








IND. 


Texas, 


Liberal Contracts for energetic Agents and Agency Managers, 
for territory in States of Indiana, Pennsylvania, Michigan, 
Tennessee, 


Alabama, 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, 


$1,750,000 
$20,000,000 











Citizens Life Insurance Company 


ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 





LIBERAL CONTRACTS 










Louisville, Kentucky 





policy issued by this Company 














W. H. GREGORY, President 














